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SHOW OPENS 10 31.000 


Studebaker Beats Receivership 


Sparks 


Chicago Begins Buying 
Coliseum Is King 
Press Gets a “Break” 
Where Ford Found Out 
Brass Hats Bring Cheer 


ee 


By 


Chris Sinsabaugh 


Chicago 
OHN H. PUBLIC in this town | 
evidently is in a buying mood, 
if the attendance at the first two 
days of the Coliseum show is any 
criterion to go by. Not only have 
old man public and the little pub- 
lics turned out in full force to 
look at the offerings of the 35th 
annual show, but they are buying 
too. Attendance is running at 
least 20 per cent over the same 
period last year despite adverse 
weather at the start. If this 
doesn’t turn out to be a buying 
show, I, for one, am going to be 
disappointed, for the returns in- 
dicate that cars are being sold 
and in goodly numbers. 
ok cs * 


ABSENCE OF outside shows is 
reflected in the increased atten- 
dance at the Coliseum. The com- 
petition of these affairs undoubt- 
edly hurt the party of the first 
part in previous years, so there 
are few mourning the passing of 
them. Certainly the makers are 
not, for the abolition of these ex- 
tra displays has been a great re- 
lief on the purse strings, at the 
same time permitting a concen- 
tration on the show itself that 
cannot help but be beneficial to 
everyone. 

1 * * 

SOCIAL ACTIVITIES at the 
show started Saturday afternoon 
with Chrysler acting as host to 
the newspaper men at the 
Stevens. This is new for the 
Chrysler outfit but it looks as if 
it is going to become an annual 
fixture, this get-together of fac- 
tory folk and the newspaper 
gents here for the show. The 
first one was a success in that it 
gave everyone a chance to get 
acquainted and figure out the 
possibilities of the week that lies 
ahead. * * ®& 


AND OVER SUNDAY there 
was considerable activity in this 
line also. Libbey - Owens - Ford 
gathered the Paul Pry clan and 
others together for what might 
be called a cocktail party at the 
Blackstone. It was most success- 
ful. As for the strike situation, 
that did not slow matters any. 
While no official statement was 
made as to the labor difficulties, 
it would seem as if the company 
has the situation well in hand 
and it is likely there will be little 
embarrassment. The main point 
of difference seems to be in the 
check-off, the collection of union 
dues direct from the company 
itself. 

* * ” 


ANOTHER SUNDAY affair was 
(Continued on Page 17, Col. 4) 


Plan | Fine 
Approval of 
Judge Slick 


$5,000,000 in New Capi- 
tal Subscribed by N. Y.., 


Chicago Bankers 


South Bend, Ind., Jan. 28. 
aker emerged from 
receivership here late this 
afternoon when Federal 
Judge Thomas W. Slick, sit- 
ting at Fort Wayne, declared the 
plan for reorganization as sub- 
mitted “fair and equitable to all 
concerned” and now operative. 
The corporation, which has been 
in receivership since Mar. 18, 1933, 
was the first major industrial unit 


to succumb after the bank holi-| 
day, and is now the first major |~ 
industrial unit to be reorganized | 
under Article 77 of the Federal | (300 Expected 
Bankruptcy Act. 
Under the re-organization as! At Chicago AEA 
and one-half million dollars new 
capital will be brought into the 
company through the backing of Meet Tuesday 
Lehman Bros., Goldman - Sacks — 
and Heyden-Stone of New York| Chicago, Jan. 28.—Approximate- 
and Field-Glore of Chicago. This | ly 300 are expected at the Chicago 
in itself marks a precedent as it} Automobile Show meeting of the 
is the major support given by | Automotive Electric Assn. Tues- 
private capitalists to industry| day afternoon, and double that 
since the depression set in in| number at the banquet in the 
1929. | evening at the Stevens Hotel. 
During the receivership, the re-| _ Joseph Doyle, of Bendix Strom- 
ceivers placed in charge, Harold| berg, chairman of the mid-west 
S. Vance, Paul G. Hoffman and/| Section, will be chairman of the 
A. G. Bean, have continued to|@fternoon meeting, starting at 
operate the company as a going | 2:00 p.m., and toastmaster at the 
concern rather than closing the | banquet in the Boulevard dining 
doors and liquidating the assets. | T00™m. : 
Under permission granted by| Homer J. Buckley, Chicago, will 
(Continued on Page 3, Col. 4) | (Continued on _Page 3% Col. 5) 





Chicago Goes to See 


Over 100,000 visitors are reported to have attended the auto show up 
to early afternoon Sunday—and here's a good portion of * em, 


Truce partly 


Strike Called 
By Glass Men 


Toledo, Jan. 23.— on truce which 
averted a walk-out of workers at 
the Libbey -Owens-Ford plant, 
called for midnight last Friday 
by the National Federation of 
Plate Glass Workers, a division 
of the American Federation of 
Labor, is still in force here today. 
The strike call had been issued 
to 4,000 workers at the LOF 
plants and an equal number at 
the Pittsburgh Glass Plant in 
Pittsburgh. 

Announcement by Charles W. 
McCabe, president of the AFB, 


(Continued on Page 6, Col. 3) 


Labor Union Weakness i is Shown 


By Detroit Auto Plant Polls 


©-—--—-- 


} 


Call to Battle Detroit, Jan. 28.— That 
ithe American Federation of | 


Sounded By |Labor is fighting a losing 


Riv al Unions battle in attempting to or- 
| ganize the automobile indus- | 
try is shown by the elections held | 
in Detroit automobile plants. | 
| Slightly over 5 per cent of the) 
| ballots cast showed allegiance to 
| the AFL. All other union groups 
gathered another 5 per cent, mak- 
ing the combined strength of 

Contrasting to the peac -eful | eight unions only 10 per cent. 
dealings of employers and em-| Of a total of 38,336 votes cast, 
ployes forecast by the Detroit! unaffiliated labor cast 34,273. The 
automobile elections last week,| 38,336 votes represent 90 per cent 
there is now a decided rumble of| of all automobile workers eligible | 
an impending fight to the finish | to vote in the nine plants that| 
betweeen rival labor unions in a| have voted to date. 

(Continued on Page 6, Col. 3) (Continued on Page 6, Col. 1) 


Detroit, Jan. 28.—‘‘We’re going 
to give the American Federation | 
of Labor the battle of its life,” 
declared J. J. Griffin, national or-| 
ganizer of the Mechanic’ s Educa- 
tional Society of America, at a) 
meeting Sunday night. 


By GERRY SCHURMAN : 


ABN 


Chicage 


During the Chicago Auto- 
Show headquarters 
for Automotive Daily News 


mobile 
will be at room 1500 and 
1501 Hotel Stevens. At the 
headquarters are: Chris 
Sinsabaugh, editor; Willard 
Cotton, western manager. 





Crowds Jam 
As Sales Hit 
o-Year Top 


Attendance is 20% Ahead 
Of First Two Days 
Of Last Year 


By MEL ADAMS 

Chicago, Jan. 28. — The 
public is in a show going 
mood. That was the expla- 
nation given today at the 
Coliseum as attendance at 
Chicago’s thirty - fifth Annual 
Automobile Show was _ reported 
20 per cent ahead of the first two 
days last year. 

Estimates for the opening day 
Saturday placed the crowd at 
31,000, despite the snowfall that 
ushered in the event. Sunday 
morning gave threat of more 
snow, but along about noon the 
sun broke through and the bal- 
ance of the day and evening was 
crisp and clear, with the result 
that the Coliseum was jammed to 
capacity, bringing the day’s at- 
tendance to an estimated 51,000. 

Early Sunday afternoon, it was 
announced that more than 100,000 
persons had passed through the 


(Continued on Page 8, Col. 1) 


Pittsburgh Sees, 
Buys at Annual 
Auto Exhibition 


Pittsburgh, Pa., Jan. 28. De- 
spite extremely unfavorable wea- 
ther conditions the Pittsburgh 
Automobile Show drew a slightly 
higher attendance during its run 
than the 1934 display, and a can- 
vass of dealers indicate that floor 
sales were considerably above last 
year. 

Opening of the show 
was accompanied by the heaviest 
snowfall and blizzard in 
western Pennsylvania this season. 
Afternoon attendance on the first 
day was poor but thousands of 
Pittsburghers drove through three 
to five inches of snow to watch 
Mayor Wm. N. McNair officially 
open the display in the evening. 

All available space on both 
main and sub floors of Motor 
Square Garden was sold in ad- 
vance and W. N. Owings, show 
manager and secretary of the 
Pittsburgh Automobile Dealers’ 
Assn. stated numerous requests 
from accessory distributors and 
oil companies for booths could not 
be filled. Seventeen lines of pas- 
senger cars and four types of 
trucks were on display. 

An important factor in increas- 
ing volume of sales at the show 
was ability of most exhibitors to 
promise immediate delivery. 
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Grant Stresses Need For Used Car Code Control 


® 


Survey 


Chicago, Jan. 28. — Used 
car control is one of the) 
prime requisites for dealers, | 
in the opinion of R. H.| 
Grant, 
General Motors. 


Grant spoke before 
show banquet of the 





the 
Chicago 


By GM Discloses 
NRA Regulation Cut Loss| 


vice - president of | 


pre- | 


Automotive Trades Assn. Satur- | 
day night, and stressed the need | 
for a better control of the used | 


car situation. 

Factories should not be ex- 
pected to make concessions which 
will tend to create greater inde- 
pendence and less 
the part of dealers, he said, and 


pointed to resourcefulness as &| 


solution to their problems. 

“During 1934, under the code, 
the losses of General Motors deal- 
ers, according to a survey we 
made, were $20 less per used car 
than in the preceding year,” said 
Grant. “In Canada, where they 
have no code, the 
greater and in Germany, under a 
code, they were less than in this 
country. 


initiative on| 





losses were | 


“I do not say that the present | 
dealer code is perfect, but, on the 


contrary, I believe it needs cor- 
rection. That is a matter for 
dealers to settle. 

“In this matter of used cars, 
the dealer, and not the public, 
must control prices. Patience 
must be exercised and modifica- 


tions injected to make the code | 
and practical. | 


more enforceable 
I am convinced that prices on 
late models of used cars are too 
high. 

“There is a tendency 
dealers to add too many 
men. This is a mistake, 
opinion, and should be rectified 
by giving good salesmen a chance 
for more 
basis of their ability. I consider 
this the only sound solution.” 


sales- 


Republic Steel Busy 
As Auto Orders Gain 
Warren, O., Jan. 28.--Warren 
Steel mill operations have been 
unusually good due to increased 
orders for automotive steel and 
parts. 
The Republic Steel Corp. blast 
furnace, the biggest in the dis- 
trict and one of the largest in 


the world has been active while | 
| over 100,000 orders for 1935 cars, 


all eight open hearths have been 
making steel. 

Nineteen mills started opera- 
tions last week at the Republic 
Trumbull plant, with three hot- 
strip mills scheduled to work. 





| shipped into the region the previ- 


in my | 
|ducing approximately 2,000 cars 
|daily. He said the company has 


|“This is 


| 


among | ‘ 
ito a flying start this year, with 


compensation on the|s 


‘Plymouth Sales 
Continue Rise | 
To New Records 


Chicago, Jan. 28.—Retail sales 
of new Plymouth cars for Janu-| 
ary throughout the Chicago! 
region, as well as 
the rest of the} 
nation, are more 
than double 
January figures 
a year ago, D. 
S. Eddins, presi- 
dent of the 
Plymouth 
Motor Corp., an- 
nounced today, 
on his arrival 
here to visit the 
Automobile 
Show at the 
Coliseum. Plymouth sales in the 








D. 8. Eddins 


Chicago region are the best in the | — 


history of the company, he said. 
The region includes northern Illi- 
nois, part of Wisconsin and north- 
western Indiana. 

“Orders from dealers in the 
Chicago region already have 
passed the 7,500 mark,” he said.| 
a substantial gain over 
the number of orders received 
last year. 

“We shipped more than 29,000} 
Plymouths to De Soto, Chrysler 
and Dodge dealers in the region 
during 1934, a gain of 35.5 per 
cent over the number of cars we} 


ous year.’ : 
Eddins said that Plymouth is off 


the plant in Detroit already pro- 


shipped over 67,000 new cars to 
dealers throughout the U. §&.,, 
Canada and other countries. 

“With such an advantageous | 
start, Plymouth confidentially ex- 
pects to exceed its 1934 record by 
a wide margin,” he said. “The 
company shipped over 340,000 | 
units in 1934. 

Eddins voiced the opinion that 
economic conditions nationally 








| have improved considerably. Or- 


} 
i 


| 


ders for new cars, a sure sign of 
buying power, are coming in from 
the rural sections as well as from 
the metropolitan centers, he said. 

“Plymouth has already received 


an all-time record for this early 
in the year,” he said. “The orders 
are coming in, and are being 
filled, faster than in any other 
| January in Plymouth history.” 


Ralston Speake to Olds Group. 








D. E. Ralston, vice-president and general manager of Oldsmobile, 
addressing 300 dealers and salesmen at the Oldsmobile breakfast the 


day the Chicago show opened. 


At the extreme right of the picture 


is Russell Lesher, Chicago zone manager, Carl Havens, advertising 


manager, Martin Vorberg, sales 


promotion manager, and F. Q. 


Murphy, regional manager, are shown at the left of the picture. 


| Bros. Corp. 


Creeks tun San Francisco Show 


iw, 22 


> 
e 


A view of the crowds that are 
Show. 


paying homage to the management of the San 
The increased sales records reported at oth er shows 






Francisco Automobile 


throughout the country made their appear- 


ance here, too. The show closed Saturday. 





Meeting is Held 


In Chicago for 


400 Dodge Men 


Chicago, Jan. 28.—Nearly 400 
Dodge dealers and salesmen of | 
the Chicago area attended a 
breakfast and 
regional pre- 
show meeting 
in the Oriental 
{Room of the 
K nickerbocker 
Hotel, Saturday 
morning. 

The featured 
speaker was 
Emerson J. 
Poag, director 
of merchandis- 
ing and adver- 
tising of Dodg> 
The meeting was in 
charge of Lee D. Cosart, regional 





E. J. Poag 


manager of Dodge, and George | 
W. Malcomson, Chicago city man- | 


ager. 


Union Fostered 
Strike Ties Up 
Pittsburgh Plate 


Pittsburgh, Pa., Jan. 28.—With 
most of the men out of sympathy 


with the strike and many at loss | 


to know just what it is all about, 
the plants of the Pittsburgh Plate 
Glass Co., were at a standstill 
here today. About 2,800 men are 
idle at the Ceighton plant and 
1,400 at the Ford City plant. 

H. S. Wherrett, speaking for 
the company this afternoon told 
ADN that the outlook for an im-| 
mediate future 
and confirmed the reports that 
both plants of the company are 
at a standstill. About 2,500 men 


were employed in the production | 


of automotive glass at the time 
the strike was called. The supply | 
of glass on hand is rather low 
and would be exhausted early in 
February if the strike continues. 
Ford orders have been nearly 
completed and the company is | 
working on glass for the Chrys- 
ler Corp. 

There has been no violence and 
the company has declared its | 
intention of remaining closed | 


until the men agree to come back | 
is being made | 


though no effort 
to use strike breakers. 

The demands made at the time 
of the strike called for a check- 
off of Union dues which would 
mean that the company would 
deduct such dues from the wages 
of the employe each pay day. A 
higher wage rate was also de- 
manded but the men who are not 
interested in the checkoff declare 
that they were fairly satisfied 
with the present rate. 


is rather hasy | 


AP&EM Ananal Meeting 
To Open Here Feb. 15 





Detroit. Jan. 28.—The annual 
meeting of the Automotive Parts 
!and Equipment Manufacturers 
will be held in the Book-Cadillac 
Hotel, at 10:00 a.m., Feb. 15. Pre- 
liminary details of the meecing, 
which is considered of such vital 
interest as to warrant the atten- 
dance of all association members, 
will be announced later. 

The nominating committee of 
the association, consisting of P. 
L. Barter, McCord Radiator and 
Mfg. Co.; H. E. Blood, Detroit 
Gear & Machine Co.; C. C. Brad- 
ford, Eaton Products, Inc.; T. R. 
Navin, Republic Gear Co., and 
A. G. Phelps, Delco Remy Corp., 
has made its report, and has 
nominated 14 members to be 
voted on to select seven as direc- 
tors at large. 

Voting for directors-at-large is 
on the basis of one vote for every 
$100,000, or major fraction 
thereof, of sales volume within 
the automotive industry for the 
year ending June 30, 1934. 

The 14 members who have been 
nominated, with seven to be 
| selected, are W. M. Albaugh, sec.- 
treas., Thompson Products, Inc., 
Cleveland; P. R. Beardsley, sec.- 
treas., Sealed Power Corp., Mus- 
kegon, Mich.; Vincent Bendix, 
pres., Bendix Aviation Corp., Chi- 
cago; M. C. Dewitt, vice-pres., 
Champion Spark Plug, Toledo, O.; 
C. E. Hamilton, pres., Automotive 
| Gear Works, Inc., Richmond, 
|Ind.; Ben F. Hopkins, pres., Cleve- 
| land Graphite Bronze Co., Cleve- 
land. 











R. P. Lipe, pres. Defiance 
Spark Plugs, Toledo, O.; W. K. 
Norris, pres. McQuay-Norris Mfg. 
Co., St. Louis, Mo.; J. E. Otis jr., 
pres., Stewart-Warner Corp., Chi- 
cago; Lothair Teetor, vice-pres., 
Perfect Circle Co., Hagerstown, 
Ind.; G. W. Thompson, vice-pres., 
Noblitt - Sparks Industries, Inc., 
Columbus, Ind.; H. H. C. Weed, 
vice-pres., Carter Carburetor Co., 
St. Louis, Mo., and C. E. Wilson, 
vice-pres., General Motors Corp., 
Detroit. 


C. H. Bliss of Nash to 


Broadcast Wednesday 


Chicago, Jan. 28.—C. H. Bliss, 
vice-president and director of 
sales of Nash Motors Co., will 
speak over the national hook-up 
of the Columbia Broadcasting Co. 
from here Wednesday evening at 
os. ©... 8. 'F. 


The subject upon which Bliss 
will talk is the Automobile Indus- 
try’s Outlook for 1935. 

To Address ASM 

Youngstown, O., Jan. 28.—N. L. 
Deuble, of the metallurgical staff 
of Republic Steel Corp., Central 
Alloy Division, Massillon, O., will 
address a meeting of the Minne- 
apolis Chapter, American Society for 
Metals, Tuesday, Feb. 12, on the 
subject, “Metallurgical Inspection.” 
Deuble’s address will be illustrated 
with lantern slides showing various 


steps in the metallurgical inspection 
of materials. 


Chevrolet in White 





This all-white sedan model is proving one of the big attractions of the 


Chevrolet exhibit at the Chicago show. 


Think of all the fun some 


oily-handed mechanic will have when this job comes into the shop. 








AUTOMOTIVE DAILY NEWS, MONDAY, JANUARY 28, 1935 


Automobile Tax Diversion Cheats 150,000 of J old 


1934. “‘ Misappropriations” 


Set Record In Industry 


Washington, Jan. 28.—Diversion 
of motor vehicle revenues in 1934 
cost the country’s motorists 9,000 
miles of high-type highway and 
robbed 150,000 persons of year- 
around employment. 

This declaration was made here 
this week by the American Auto- 
mobile Association which points 
out that the total amount of road 
money diverted, misappropriated 
and misapplied in 1934 reached an 
all-time high. At the same time, 
the motoring organization sees 
hope for the future in that the 
Federal Government no longer is 
willing to participate in the road 
programs of states unable to show 
a clean bill of health on the score 
of diversion. 


The new policy of the Federal 
Government, the A. A. A. says, is 
stated in the Hayden-Cartwright 
Federal Aid authorization bill en- 
acted last year. Scoring the de- 
vious methods and devices by 
which diversions are concealed, 
which make it virtually impos- 
sible to determine exactly how 
much road money is misappro- 
priated annually, Thomas P. 
Henry, president of the A. A. A., 
says: 

“Not the least important phase 
of the declaration of policy em- 
bodied by Congress in the Hay- 
den-Cartwright Act is that it will 
enable the Bureau of Public 
Roads to demand access to and 
to make its own accounting of 
special motor tax revenue accru- 
ing to the states and of the ex- 
penditure of this revenue as a 
prerequisite to the granting of 
their full share of Federal aid to 
the individual states. 

“On such inadequate informa- 
tion as was available in 1933, the 
Bureau found that $100,000,000 of 
special motor vehicle taxes were 
diverted to other than road pur- 
poses in that year, 


with more! independent propositions.” 


than twenty states indulging in 
the practice. The figure for 1934 
was closer to $200,000,000, with 
half the states pilfering the road 
fund in one way or another. 


“At least four different meth- 
ods are used by the diversionists 
to accomplish their purpose. First, 
as in Texas, for instance where 
the state constitution requires 
that a certain proportion of all 
taxes be applied to school use; 
second, where, as in many states 
such as New York and Ohio, the 
legislatures have authorized the 
use of special motor tax revenues 
for other than road purposes; 
third, where other departments of 
state governments borrow money | 
from the highway departments, 
such ‘loans’ being seldom liqui- | 
dated. Because of the disguise, 
motorists in these states are often 
not aware of the fact that diver- | 
sion is going on. Fourth, where 
money allocated in good faith by | 
the states to counties, cities, and | 
municipalities, for road purposes, 
is turned into other channels — 
sometimes with legislative auth- | 
ority, but often without any war- | 
rant of law whatsoever. 


“Only constitutional amend- 
ments can prevent the spread of 
the disease that threatens the 
motor tax and road structures. 
The two states that have adopted 
such amendments, namely, Mis- 
souri and Colorado, are the only 
ones that are absolutely immune. 
I frankly believe that such| 
amendments can and should be} 
adopted in every state in the| 
Union. However, experience in 
the annual elections of last | 
November demonstrated that 


anti-diversion amendments should | 


not be linked up with other 
forms of tax reduction and limi- 


tation, but should be placed be- | 


fore the voters as separate and 





Chicago Pontiac Salesmen 


Finish Pre-Show Training 


Chicago, Jan. 28.—More than 250 
Pontiac dealers and salesmen in 
Cook County completed the pre- 
show training 
school with a 
breakfast Satur- 
day morning at 
the Drake Hotel. 

The breakfast 
was presided 
over by Hugo 
A. Wehmeier, 
vice - president 
and general 
Manager 
of Community 
Motors, Inc. Vis- A. W. L. Gilpin 
iting guests from the factory 
were introduced, and A. W. L. 
Gilpin, vice-president and general 
sales manager, talked briefly on 
Pontiac products and policies. 

In announcing the names of 
the 10 high salesmen in the final 
examination which closed the 
school proper on Friday, S. C. 
Bray, sales promotion manager, 
under whose direction the four 
day training school was held, 
stated that the Chicago retail 
salesmen individually and collec- 
tively stood the highest in their 
examination work of any group 
of salesmen encountered at auto- 
mobile shows to date this year. 

The 10 honor salesmen, to 
whom gifts were presented are: 
D. L. Megnin, John Schafer, W. 
E. Foster and David J. Davis, all 
of Community Motors, Inc.; 
Arthur Little, Gerwig Motors; G. 
J. Foster and H. H. Noshbrein 
of Northwestern Pontiac Co.; E. 
J. Zima, Franklin-Weber Motors; 
R. L. Greve, McFarlan - Keenan 
Co., and Frank J. Cohn, Union 
Station Motors. 


watches will be given at the end 


of the Chicago automobile show 
to the five Pontiac salesmen who 
sell the largest number of cars at 
retail during the show. 

A Pontiac dealer luncheon for 
some 400 dealers from the Chi- 
cago area was held today. At this 
luncheon, Gilpin and C. P. Simp- 
son, assistant general sales man- 
ager, discussed dealer and factory 
policies for the year. 


Truck Sales Up 


Clintonville, Wis., Jan. 28.—The 
Four Wheel Drive Auto Co. has an- 
nounced that 1934 truck sales were 
91 per cent greater than 1933. Con- 
current with the sales gain, employ- 
ment was increased with total man 
hours worked 60 per cent more 
than in 1933. The company, which 
is celebrating its 25th anniversary 
this year, has increased its adver- 
tising budget 40 per cent and ex- 
pects 1935 sales to show additional 





improvement. 





N wilh Chieftains 


Down to see how the public likes the new Nash lines at Chicago 


Look ‘Em Gus 


Automotive Daily News lhoto 


are, 


left to right, Courtney Jchnson, general sales manager, C. H. Bliss, 
vice-president and director of sales, and H. T. Hollingshead, 
Chicago distributor. 


Award 20 Sales Prizes 
At Olds Dealer Meeting 





Chicago, ou. 28.—A iii 
meeting of 300 Oldsmobile dealers 
and salesmen in the Chicago area 

Saturday at the| 
Palmer House 
was one of the 
earliest ac- 
tivities of the 
Chicago show. 


The meeting 
was presided 
over by Russell 
Lesher, Chicago 
zone manager, 
who _ presented 
prizes to twenty 
salesmen, win- 
ners in a recent contest conducted 
by Oldsmobile for salesmen in 


D. E. Ralston 


this district. 


The principal address was de- 
livered by D. E. Ralston, vice- 
president and general sales man- 
ager, who gave a detailed report 


| of results of other shows through- 


out the country to date. 


“The entire automobile industry 
is looking forward to an excep- 
tional year,” Ralston said, “and 
Oldsmobile expects 1935 to be the 


| biggest year in the history of the 
company.” 


Ralston stated that more cars 
are being produced by Oldsmobile 
this month than in any other 
January in history. 


Further indication of the rising 
sales trend was given in the re- 
port from eight of the largest 
shows in the country, in which 
more than three times as many 
Oldsmobiles were sold at retail 
as in 1934. 


De Sere on a Half Shell 


To give the public a look at the inside of the De Soto Airflow this 
Bray also announced that wrist | cut-away was designed. Although it looks like a half broiled lobster 
sunnyside up it makes an effective and interesting display. 





Two Presidents and a Dealer 





Willy 8 Ona. 
Pi sti Up 
To Meet Demand 


Toledo, O., Jan. 28. Enthusi- 
astic car-buyer reception of the 
improved line of Willys 77 econ- 
omy cars for 1935 at the New 
York and other leading automo- 
bile shows thus far in January, 
this week brought on a renewed 
activity effecting the big Toledo 
plants of Willys-Overland that 
has caused nation-wide attention 
of newspapers. 


Officials left the New York show 
with more than 6,0V0 orders for 
cars. Simultaneously came dis- 
tributor word from Los Angeles 
that West Coast approval at the 
show there assured three times 
the orders experienced last year. 


Less than a week later, orders 
at the Detroit show, coupled with 
unusually fine receptions in Tor- 
onto, Toledo and other points 
awakened many to the fact that 
production here would have to 
be stepped up with more rapidity 
than originally planned. 


Green Bay Show 


Green Bay, Wis., Jan. 28.—Eight- 
een automobile firms will display at 
the annual auto show to be held 
here, Feb. 8, 9 and 10, at the Col- 
umbus Community club. The com- 
mittee in charge of arrangements 
for the event includes Frank Buth, 
Elmer Stone and Albert Willard. 


Automotive Day News I’hoto 


(Left to right)—R. H. Faulkner, president of the Auburn Automobile 
Co., with Karl K. Kenderdine, Buick dealer, and vice-president of the 


Chicago Automobile Trade Assn., 


and Harlow H. Curtice, president 


of Buick Motor Co., at the Chicago pre-show banquet. 





Studebaker Plan 
W ins; $5,000,000 
Capitol Advanced 


(Continued from Page 1) 


Judge Slick the company has 
maintained its advertising and 
promotion and has continued with 
the development of new models 
and enlargement of its dealer 
body on the same basis as that 
of any other active company. It 
is a high tribute to the courage 
of these men and the dealers 
and distributors who stood by in 
times of stress to find their aims 
crowned with success at the end 
of a comparatively brief period. 

In emerging from its receiver- 
ship with flags flying Studebaker 
also sets another precedent in 
that it is the first company in 
the history of the industry to 
come-back after once having been 
placed in receivership. Since the 
beginning of the industry some 
560 companies have sprung up 
and only 27 remain out of this 
total. 

During the first year of the 
receivership the company actually 
increased the number of its sales 
outlets and in 1934, still operating 





300 Expected 
At Chicago AEA 
Meet Tuesday 


(Continued from Page 1) 
be the dinner speaker. He will 
discuss “What the Modern Car 
Owner Has a Right to Expect of 
the Modern Service Station.” 
The program, arranged by 
George L. Willman, executive 
secretary of the mid-west section, 
calls for talks at the business 
meeting by John Shank, vice-presi- 
dent of the Automotive Electric 
Assn.; Earl Turner, general man- 
ager; P. J. Nilsen, president of 
the Nilsen Electric Service Co.; 
and A. H. Packer, editor of Motor 
Service. 


under the same handicap, the 
company retained its position as 
eighth in sales in the entire in- 
dustry. 

Under the re - organization 
Harold §S. Vance will become 
chairman of the board and Paul 
G. Hoffman will be president. 
No other officers had been named 
up to the present time. 














4 AUTOMOTIVE DAILY NEWS, MONDAY, JANUARY 28, 1935 


50%0F , 5% ¢ 





Automotive Daily News 


The Trade Newspaper of the Industry 


Published every Wednesday and Saturday at 
DETROIT, U. S. A. 
Fifth Floor, New Center Building 
Telephone Trinity 2-3500 


GBORGE M. SLOCUM, Publisher CHRIS SINSABAUGH, Editor 


B. B. Crighton, Business Manager; Wm. C. Callahan, Managing Editor; Fred W. Lines, 
Advertising Manager; Edward Kruspak, Eastern Advertising Manager; Willard 
Cotton, Western Advertising Manager; J. C. Weed, Michigan Representative; 
William Ogg FitzGerald, Art Director 


RESIDENT CORRESPONDENTS 


A. W. Donohoe, New York; C. J. Alexander, Wall Street Correspondent; Mel Adams, 
cago; William Ullman, Washington, D. C.; John C. Wetmore, Los Angeles; A. L. 

» Akron; K. H. Lansing, Philadelphia; D. M. Trepp, Seattle; B. C. Reber, San 
onio; C. M. Zeff, Kenosha; C. Joyce, Toronto; Ira Alexander, Denver; R. H. Brown. 
jemingham; J. H. Reed, Atlanta; Arthur Buck, Indianapolis; A. W. Williams, Louisville; 





ge Smedal, Minneapolis; James R. Lowell, Lincoln, Neb.; C. B. Barr, Bridgeport, 
Conn.; E. R. Tuttle, Des Moines, lowa; F. L. W. Bennett, Salt Lake City, Utah; 
Ww. N. B., Milwaukee, Wis.; Roy Carmichael, Montreal, Canada; 
E. J. Nally, Toledo, Ohie 
Subscription: ONE YEAR $6, TWO YEARS $10, fer United States and Canada, 
also exico, Cuba and Panama. To other countries, one year $9.00. Single 
copies 10c. Advertising Rates: See Standard Rate and Data, or write for rate card. 








Entered as second-class matter Post Office, Detroit, under Act of March 3, 1970. 





One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
: the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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A Mandate To Meddlers 


N unmistakable mandate to meddlers to mind their 
own affairs has been registered here during the past 
few weeks by workers in the various automotive plants 
who have had their first opportunity secretly to vote their 
choice of labor representatives. Perhaps, the only group 
which was not surprised by the outcome of these elections 
was that small clique of labor organizers, who during the 
past year have bedeviled employe and employer alike with 
threats and cajoling backed by claimed Union strength 
which now apparently never existed. 

In the plants that have voted to date 34,273 workers, 
out of 38,336 voting, favor complete freedom from all 
types of labor organizations. This is approximately 90 
per cent of all voters, leaving a mere 10 per cent to be 
divided among eight organized labor groups. It is true 
that Union officials have stated that their members were 
directed not to vote in the official election, but this has 
little bearing on the final outcome as the 38,336 who did 
vote represented 93 per cent of all voters eligible to take 
part in the balloting. 

We feel that the workers of Detroit are to be congratu- 
lated on the stand they have taken. By this we do not 
infer that we consider everything within the motor plants 
beyond improvement. We do feel, however, that the two 
parties most interested in the welfare of the plants and 
the workers are the plant managers and the workers. We 
feel that these two, working in harmony to improve con- 
ditions which are not now satisfactory, can progress much 
more rapidly without the hindrance of a third party with 
a self-interest. 

We feel, too, that the workers are to be congratulated 
upon the fact their decision, not only retains for 
them an independence of thought and action, but at the 
same time will result in a considerable saving to them in 
actual dollars and cents. During the past year under 
NRA the A. F. of L. dues are reported to have climbed 
from $457,900 in 1933 to $1,070,400 in the first year under 
the Blue Eagle. Certainly, an accounting would not show 
an improvement in working conditions which could be at- 
tributed to A. F. of L. activity commensurate with this 
increase in costs. 








* s . 
Studebaker Carries On 

W ORD from South Bend late this evening carries the 

happy tidings that the Studebaker Corp. of America 
has emerged officially from the bonds of receivership 
which has gripped the company for the past several 
months. This marks the first time in the history of the 
automotive industry that a car manufacturing company 
has been able to rehabilitate itself after passing into the 
financial land of nod. 

Studebaker is generally conceded to be the oldest exist- 
ing manufacturer of vehicles in the world. It was Stude- 
baker wagons that blazed the trail across plain, prairie 
and plateau linking the Atlantic and Pacific oceans. That 
this grand old company is to carry on is a high tribute 
to the courage and ability of Paul G. Hoffman, Harold S. 
Vance and A. G. Bean, receivers and the entire Studebaker 
dealership which stood by the ship and maintained eighth 
place in sales during 1934. 





Chronology of 


Labor Hearings 





Detroit, Jan. 28.—Ten months 
ago Detroit automobile factories 
were preparing for their greatest 
production in four years. But 
battling against them was the 
constant threat of labor trouble. 
The Mechanics Educational So- 
ciety of America, launching a 
vast membership drive, pitted it- 
self against the American Feder- 
ation of Labor, and the claims and 
counterclaims of these and other 
labor unions bewildered the in- 
dustry. 


While the whole country watched 
and guessed at the outcome, the 
government stepped in and car- 
ried the fight to Washington. 

Clarence McConnell, labor edi- 
tor of the Detroit Free Press, has 
summed up the history of the 
labor dispute that ended in a 
Government - sanctioned vote in 
which the A. F. of L. and other 
labor unions went down in ap- 
parent defeat, getting only 10 per 
cent of the votes cast. He said, 
in the issue of Jan. 26: 


The American Federation of 
Labor (in the dispute 10 months 
ago) was represented by William 
Collins, national organizer, and a 
number of his followers. The 
National Automobile Chamber of 
Commerce represented a majority 
of the manufacturers. 


For 12 days Gen. Hugh S. John- 
son, administrator of the NRA, 
attempted to iron out their diffi- 
culties, while America watched in 
apprehension. 


Then on Sunday night, Mar. 25, 
1934, President Roosevelt took 
things into his own hands. En- 
route to the White House Gen. 
Johnson said: “This is the most 
serious situation that we have 
ever faced. The entire recovery 
program is at stake.” 

There followed the epoch-mak- 
ing President’s Settlement, in) 
which he outlined the principles ' 
for “a new course in social en-| 
gineering.” He laid down these 
rules which were accepted by all | 
sides: 

1—The employers agree _ to 
bargain collectively with the 
freely chosen representatives of 
groups and not to discriminate 
in any way against any em- 
ploye on the ground of his union 
labor affiliation. 

2—If there be more than one 
group, each bargaining commit- 
tee shall have total membership 
pro rata to the number of men 
each member represents. 

3—NRA to set up within 24 
hours a board, responsible to the 
President of the United States, 
to sit in Detroit to pass on all 
questions of representation, dis- 
charge and discrimination. De- 
cision of the board shall be final 
and binding on employer and 
employes. Such a_ board to 
have access to all payrolls and 
to all lists of claimed employee 
representation and such board 
will be composed of: 

(A) A labor representative, 
(B) an industry representa- 
tive, (C) a neutral. 

The President appointed them. 
Respectively, Richard L. Byrd, of 
Pontiac, A. F. of L. leader; Nich- 
olas Kelley, general counsel for 
the Chrysler Corp., and Dr. Leo 
Wolman, professor of economics 
at Columbia University and one 
of the President's closest advisors. 

President Roosevelt gave his 
own description of the arrange- 
ment in these words: 

“In the settlement there is a 
framework for a new structure 
of industrial relations—a new 
basis of understanding between 
employers and employes. I 
would like to know that in the 
settlement just reached in the 
automobile industry we have 
started a new course in social 


engineering in the United 
States.” 

Under mandate of the Presi- 
dent, the board undertook its 


work in Detroit on March 29. Its 
first effort was to bring order out 
of the clouds of misunderstanding 


(Continued on Page 6, Col. 4) 
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Said the Pieman to Simple Simon: 
“Show me first your penny.” 

Said Simple Simon to the Pieman: 
“Indeed, I haven’t any!” 





The Dealers Will Return 


There are several sound reasons 
why the National Automobile Deal- 
ers Assn. will again hold its conven- 
tion in Detroit next year. Three 
thousand of these motor merchandis- 
ers from all sections of the country 
attended our greatest automobile 
show last week. This is in contrast 
to the usual six or seven hundred 
Michigan dealers who have _ been 
present at former annual exhibitions. 


These national visitors, who are 
largely salesmen for Detroit’s 
greatest product, were cordially 
welcomed at the show and elsewhere. 
They were given a good impression 
of this city and its peoples. They 
were made to feel at home; that 
they are an important factor in 
disposing of the motor cars that are 
built here. This was not a studied 
effort to be courteous but an appreci- 
ation of the importance of the guests 
within our gates. 

At the show these visitors were 
enabled to see all makes and models 
of cars, to study them and make 
their own comparisons. This was a 
valuable experience because’ the 
dealer in one make could investigate 
all competing motors and draw his 
own public sales argument aside 
from those given him by his factory. 


The opportunity for the dealer to 
get into direct touch with his factory 
and its officials was exceptional. 
While in many instances individual 
dealer conventions are held annually 
the convention made it a unanimous 
procedure for all companies. 

Then there were the meetings of 
the NADA convention proper which 
added to the general business enthu- 
siasm of the event, and gave dele- 
gates an opportunity to meet and 
appraise the factory executives. 

As we go to press statistics are 
not available on the Detroit show 
except in a general way. We do 
know, however, that this was the 
greatest show ever held here and 
that sales at Convention Hall rated 
two to one over 1934. 

Bringing the NADA convention 
to Detroit at show time, with a 
return engagement for 1936, was a 
smart achievement. Aside from all 
other considerations 3,000 automobile 
dealers can give this city plenty of 
advertising of the right kind 
throughout the country. Among 


those who helped to bring about 
this happy result should be men- 


Contemporary Comment 








tioned the Automotive Daily News, 
which has insistently urged that the 
convention should be held here.— 
The Detroiter. 


‘one WOrd in 


edgewise” 


By the Publisher 





Reports from the 


Chicago Chicago front indi- 
Breeds cate that this most 
Optimism important of west- 


ern shows has lost 
none of its former grandeur or 
position. It will be in the terri- 
tory which this show represents 
that manufacturers have a right 
to look for even a greater pro- 
portion than normal of 1935 sales. 
The mid-western agricultural 
sections have come further out 
of the depression than any other 
single territory in this country. 
Sales have kept up an amazing 
pace during the past fall and 
every representative who has 
gone out from Detroit to check 
up on sales possibilities in this 
part of the country has returned 
with nothing but optimistic re- 
ports. Chicago too, ranks second 
only to New York in sales in the 
metropolitan area and with the 
mail-order and packing houses 
reporting sales gains in every 
quarter, this means greater em- 
ployment and thus more money 


for the average family in the 
big town by the lake. 

8 aK * 
THE “Top Ten” box which 


has appeared for nearly a year 
now on the first page of ADN 
has at various times come in for 
some criticism from the manu- 
facturers, but always high praise 
from our readers. We have been 
asked to include total! registration 
figures of passenger cars plus 
trucks, we preferred, however, 
to continue the separate boxes 
as obviously some makers who 


(Continued on Page 8, Col. 3) 
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NCW MODEL ADVERTISING 
OR NEW MODEL CARS! 


' 
\ 





CHICAGO TRIBUNE RUN-OF-PAPER COLOR represents a tech- 


nical advance in newspaper publishing in step with the advertising needs of the 


motor car industry. 


Quality Reproduction at a 
Rate Only Slightly More 
Than for Black and White 


Advertising technique as modern as the manufacturing 
methods that made possible the 1935 models! 


Presentation as dynamic as the designs! 








4 es _ : : 
ON SUNDAY, COLOR in the Chicago Tribune gets the close attention of 


more than 610,000 families in Chicago and suburbs alone. 








cd 








PLUS 290,000 families living in cities and towns in the great five-state territory 
adjacent to metropolitan Chicago, a tremendous market whose favorite metropol- 
itan newspaper is the Sunday Tribune. 


Appeal immediately felt in attendance and sales in 
showrooms! 


—this is what Chicago 
Tribune run-of-paper color ad- 
vertising offers to motor car 
manufacturers. 

Each year the finest produc- 
tion of laboratory, factory and 
proving ground bids for public 
interest. On the floor, the 1935 
cars display the latest scien- 
tific and artistic developments 
in motordom. 

Now comes a technical ad- 
vance in newspaper publishing 
which is right in step with the 
advertising needs of the auto- 
mobile industry— 


COLOR—superior in quality, 





low in cost, usable at short notice. 

With run-of-paper color in 
the Chicago Sunday Tribune 
you can conduct private show- 
ings of your car in every living 
room in more than 610,000 
homes in Chicago and _ sub- 
urbs alone. 

Plus another 290,000 homes 
outside the metropolitan dis- 
trict! 

With over 900,000 families 


as your audience, you can 
demonstrate in compelling 
manner the beauty and the 
advantages which your motor 
car delivers. 

Ask a Tribune representative 
—or your advertising agency— 
to show you specimens of this 
new technique and to give you 
the facts about its low rate— 
only slightly more than for 
black-and-white advertising. 


Chicago Tribune 


THE WORLD'S GREATEST NEWSPAPER 


THE “New 


CHICAGO SUNDAY 
TRIBUNE! 


Redesigned, new, the 
Chicago Sunday Tribune is 
setting a new pace in jour- 
nalism. Printed on superior 
paper, with a page makeup 
which gives open position 
to advertising, its highly 
original type of editorial 
contents gives new values to 
readers and to advertisers. 
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Only 5% of Voters Claim 


Affiliation 
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(Continued from Page 1) 


The elections have been con- 
ducted by the Automobile Labor 
Board by direction of President 
Roosevelt. Any fears of commu- 
nistic gains in automobile plants 
appear to be unfounded, with only 
14 votes cast for the Auto Work- 
ers Union, a communistic organ- 
ization. 

With remaining votes expected 
to swell the total ballot to 200,000, 
indications are that the same 
ratio will continue. 

It is apparent that the automo- 
bile worker prefers a peaceable 
relationship between himself and 
his employer and will give proof 
of it if given the advantage of a 
secret ballot. Strong union holds 
on employes that seriously threat- 
ened to paralyze the industry 
some 10 months ago seem with- 
out ground, as expressed by the 
workers themselves, when given 
a chance to speak without coer- 
cion and in private. 

Less than a year ago it was 


Stand of Detroit Automobile Plant 
Workers on Industrial Relations 


Here is the tabulated result of the votes taken thus far 
in automobile plants. Ballots were cast in secret, identical 


to regulation elections. 
Unaffiliated 


American Federation of Labor 


Employes Associations 


Associated Automobile Workers of America 
Mechanics Educational Society of America 
Auto Service Mechanics Association 

Auto Workers Union (Communist) 

Society of Designing Engineers 
International Workers of the World 


Blank Ballots 
Void Ballots 


Total Ballots Cast 


Votes were cast in Cadillac, Chevrolet forge, Dodge forge, 


to the automobile industry to find 
the vast difference between what 
the worker really wants and what 
the leaders of organized labor 
claim he wants. Without official 
spokesmen to decide their prob- 
lems for them, the workers have 
shown that their problems are 
not as complex as the unions 
would have industry believe. The 
frenzied demands of labor agi- 
tators can now be attributed to 
the union leaders, not the workers. 
Launched to oppose the AFL, 
the Mechanics Educational Soci- 
ety of America began a battle 
that resulted in a confusion of 
claims and demands, centering 
mainly on collective bargaining. 
The conflict being fought for 
the laboring man’s rights assumed 
tremendous proportions and 
threatened to disrupt the entire 
industry. The eyes of the entire 
country, as well as Europe, fo- 
cused on Detroit, and the world 
wondered what the outcome would 


tele 





Lynch Road truck, Amplex division of Chrysler Corp., Plym- 


outh, Highland Park Chrysler, and main Dodge plants. 


The 


finished vote is expected to total about 200,000. 


claimed that 80 per cent of De- 
troit’s automobile workers were 
organized under labor unions, and 
that this huge organization alone 
had the right to tell the factories 
what to do. Today it is a differ- 
ent story. The automobile worker 
is overwhelmingly unorganized. 

Perhaps the two greatest upsets 
in the election befell the com- 
munist “terror” and the AFL. 
The former, said to be growing 
to astonishing proportions, netted 
a total of only 14 voters who 
claimed allegiance to the Red 
party. The AFL, though faring 
considerably better, garnered only 
five per cent of the ballots. 

It is an astounding revelation 








be. Then President Roosevelt ar- 
ranged for a board, known as the 
Automobile Labor Board, whose 
duties centered on untangling the 
barbed wire with which the 
unions had confounded the indus- 
try. 

Finally, plans were made for a 
vote that would settle definitely 
the workingman’s unhampered 
stand. The vote would be taken 
identical to government elections, 
with a secret ballot and enclosed 
booth to insure against molesta- 
tion. 

The result was revealing: 90 
per cent of the automobile work- 
ers are free from labor union 
allegiance. 


Sec. 7-A Proved Financial 
Santa Claus for A F of L 


Washington, Jan. 28. — Section | 2,126, 796 


7-A of the Recovery Act has 
poured a half million dollars or 
better into the coffers of the 
American Federation of Labor, an 
examination of the organization’s 
accounts showed today, says a 
special story in the Detroit Free 
Press today. 

Revenues which the organized 
labor bureaucracy collected from 
the working man jumped from 
$457,900 in the year preceding en- 
actment of NIRA to $1,070,400, in 
the first year of the Blue Eagle, 
the story continues. 

Almost all of the 134 per cent 
boost in receipts was due to the 
coming of the NIRA and its bat- 
tle-scarred Section 7-A which 
stipulates that workers shall be 
free to organize for collective 
bargaining. 

Membership in the A. F. of L. 
affiliated unions advanced from 


in 1933 to 2,608,011 in 
1934. Each of the 481,000 new 
members, besides paying his initi- 
tion fee, thereafter adds _ his 
monthly dues. 

Where this money has gone is 
also shown by the Federation’s 
books. By far the largest chunk 
has gone into the pockets of or- 
ganizers who are out getting new 
paying members or heading a 
strike. In its balance sheet the 
item of “organizers” salaries and 
related expenses jumped from 
$100,300 in 1933 to $323,900 in 1934. 

Although President William 
Green’s $12,000 salary is fixed by 
the A. F. of L. constitution, as is 
the $10,000 salary of Secretary 
Fred Morrison, there have been 
increased wages elsewhere. The 
payroll of the central staff in 
Washington advanced from $113,- 
529 in 1933 to $184,092 in 1934. 


lal to Battle 


L Sounded by 


Rival Unions 


(Continued from Page 1) 
fight for supremacy in the auto- 
mobile labor field. 

The poll conducted by the Auto- 
mobile Labor Board resulted in 
only a 5 per cent admission of 
AFL affiliation and a total of 
only 10 per cent loyalty to all 
labor groups combined. 

Coincident with the MESA an- 
nouncement, S. E. Webber and 
Howell Van Auken, civilians 
drafted as workers’ candidates to 
the factory councils, advocated 
friendly negotiations in labor dis- 
puts and denounced strikes as a 
means of adjustment. 

Webber expressed agreement 
with the bargaining method set 
up by the Wolman board, and 
said that “the works council 
seems a better arrangement than 
union organizers. I believe that 
the men will get further. They 
won’t have a man sitting in a 
New York office telling them 
when to go on strike. 

“For my own part,” Webber 
continued, “I believe that thoughts 
of strikes should be pushed out of 
the forefront when collective bar- 
gaining is attempted, and every 
effort made in peaceful means be- 
fore anything else is considered.” 

The MESA announcement came 
shortly after a statement by 
Francis J. Dillon, general organ- 
izer of the Federation, that Wil- 
liam Green, president, will come 
to Detroit Feb. 23 to confer with 
local officials and make a public 
address. 

The Federation had _ suffered 
strongly from raids or rival unions 
even before the announcement by 
the MESA that the fight would 
be carried still further. 

The Hudson Motor Car plant 
a short time ago transferred its 
labor affiliation to the newly or- 
ganized Associated Automobile 
Workers of America. At that 
time the Federation declared that, 
despite the succession, many of 
the members would retain their 
allegiance to the AFL. Whether 
or not this is true will be dis- 
covered Friday when the Board 
will conduct an official primary 
election for the 9,000 Hudson shop 
men. 

The AAWA has pledged support 
of the government board, in con- 
trast to the Federation’s declara- 
tion that it has “instructed our 
members to abstain from voting.” 

In addition to the extensive 
council elections scheduled for 
the next five weeks by the Board, 





| there is expected to be a great 


deal of electioneering instituted 


by outside labor unions. 


Truce Averts 


Strike Called 
By Glass Men 


(C wnat ‘iia Page 1) 


after a conference with LOF 
officials, stated that the union 
men decided Sunday night to con- 
tinue work pending negotiations, 
“as long as there is hope” for a 
settlement. 

The Federation is demanding a 
flat increase of 20 cents an hour 
in wages and adoption of the 
check-off system of payment of 
union dues. 

David H. Goodwillie, executive 
vice-president of the LOF, said 
he “feels confident the employes 
will not break their Nov. 1, 1934, 
agreement, to say nothing of 
passing up their present oppor- 
tunity of steady employment at 
high wages.” 








i Chronology of Labor ‘Hearings _ 


Rito Plant Election Shows Labor Union Weakness 





(Continued from Page 4) 


which had gathered around the} 


major factories. 


manded majority rule. 


Prof. Francis E. Ross, account- 


| ing instructor at the University of 

Federation of Labor spokesmen Michigan, was engaged to set up 
declared that they represented a/| election machinery that would 
majority of the workers and de- | 


Smaller | 


unions renounced the Federation | 


claims and asked for proportional 
representation. 
Piles of affidavits charging dis- 


immediate ruling demanded. 
Settlement of these discrimina- 
tion cases required 
hearings. Immediately it became 
apparent that organization efforts 
during working hours were at 
fault for a great deal of conflict. 


One Fault Corrected 
The first and only order of the 
board in its first six months of 
existence was a ban on union ac- 
tivities during working hours, 


which applied to company unions | 


as well as outside unions. 

This remedied one of the major 
causes of complaint—that men 
had been fired because of union 
membership. 

Slowly the work of hearings on 
individual cases proceeded. Im- 
patience was expressed by Fede- 
rations officials, then a frontal at- 
tack was made on the board. 


The Federation, anxious to es- 
tablish itself as the spokesman 
for all automotive workers, 
pressed for recognition on that 
basis. 


Board Stays United 


Efforts were made to apply 
pressure on Byrd to bring in mi- 
nority reports on cases which the 
Federation seemed to be losing. 
Byrd stood with his fellow mem- 
bers for unanimous rulings on 
the best basis that could be 
worked out. ‘ 

Operating in a sea of dissen- 
sion, the board remained united 
in purpose. 

Then came a direct attempt to 
remove Byrd. One of the Federa- 
tion leaders went to Washington 
with an appeal to have a mar 
more responsive to the A. F. of L. 
program seated in his place. 
While he was away, his friend 
was “released” from authority in 
the Pontiac chapter. 

Byrd rode out the storm and 
held his place, meanwhile view- 
ing his position as the represen- 
tative of all laboring men in the 
industry rather than that of the 
Federation. 

A startling change developed in 
April. Coincident with a decline 
in automobile purchasers’ orders 
and subsequent drop in produc- 
tion, workers changed their 
thoughts from union activities 
and threats of strike to develop 
means to prolong their employ- 
|; ment. 

Interest in union meetings 
| dwindled. Whereas one week they 
drew thousands of workers, the 
| next the attendance was down to 

a few hundred. 

Gradually the strength of the 

Federation declined. 


Board Arranges Lay-offs 


Meanwhile, the board set up an 
arrangement for the lay-off of 
workers, giving due allowance to 
such social considerations as fam- 
ily responsibilities as well as 
strict seniority. 

Having fulfilled its obligation 
to the President in relation to 
discrimination and discharge, or 
lay-off, the board members pre- 
pared for the vital “representa- 
tion” phase of its activities. 

To provide absolute secrecy of 
ballot, so that workers could cast 
their votes without intimidation, 
coercion or fear, required an 
elaborate election system and all 
the protective force of the Federal 
Government. 


individual 


provide every safeguard. 

Enclosed voting booths were 
purchased, secret ballots were 
printed by the Government, Fed- 
eral employes were trained in 


crimination against union men | methods that were designed to 


were presented to the board and | 














assure the worker of the sanctity 
of his ballot. 


AFL Warns Members 

Immediately the Federation of- 
ficials attacked the election and 
announced that their members 
were not to participate. The 
MESA did likewise. 

Byrd announced: “I have every 
confidence that all intelligent and 
honest workmen will seize this 
opportunity. I know that when 
the United States Government of- 
fers the workers its aid in the 
establishment and operation of 
free representation through which 
they can make their organization 
really function they are not going 


| to be fooled by any raising of 


false issues. The workers must 
run their own business.” 

The booths were set up, first in 
the Cadillac Motor Car Co. plant, 
with elaborate precautions taken 
to protect ballots, the list of 
eligible voters, the booths them- 
selves and the ballot boxes. 


At first 32 men were nominated 
as candidates for places on the 
collective bargaining agency. 
Then in the final election 16 were 
selected. 


Federal Men in Charge 

Procedure was entirely in 
charge of Federal employes. One 
would go into a department and 
notify men that the voting place 
was open, and 93 per cent of those 
at work responded and cast 
ballots. 

The worker would go to the 
ballot clerk and give his name. 
This was double checked before a 
ballot was issued. Then he was 
directed to an _ isolated booth, 
where he had the opportunity to 
vote secretly and freely, without 
intimidation of inside or outside 
groups. 

In addition to the individual he 
voted for as representative on the 
agency, the worker had the op- 
portunity to vote allegiance to a 
union or show his preference to 
remain independent. 

Approximately 90 per cent wrote 
their declaration of independence 
from any organization. 


Confidence Expressed 


There were interesting com- 
ments by those who voted. 

‘Tt’s like getting married—you 
do it and then wait to see how it 
turns out,” one explained. 

Expressions of confidence in 
the board’s election machinery 
were quite general and extended 
into the first regular meeting of 
the Cadillac bargaining agency 
last Tuesday. 

“This is the opening wedge of 
real collective bargaining,” de- 
clared Vice-Chairman Joe Fogarty 
on the completion of an under- 
standing with the management on 
procedure to be followed in case 
wages or bonus rates are changed. 


Other bargaining agencies, or 
works councils, are being set up 
in the seven other factories in 
which elections have been held. 
Still others will be set up in plants 
that are parties to the President’s 
agreement. 

The President gave a mandate 
that workers shall choose repre- 
sentatives by free choice. To date, 
90 per cent of the representatives 
they have chosen are designated 
as being free from allegiance to 
any except the workers who 
elected them. 
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THERE’S no doubt about 
it, Chrysler and Plymouth 
dealers are headed for the 

greatest year in their history in 1935. 
Public response to the new Plymouths 
and Chryslers has been immediately en- 
thusiastic. Sales are already reflecting it. 
Deliveries are already substantial. And 


In 1934, Chrysler 


ae 
[eer 


dealers 






everybody is saying that Chrysler engi- 
neering leadership has again pointed the 
way for the industry. 

Chrysler and Plymouth market cover- 
age gives every opportunity for big and 
profitable volume. With Plymouth and the 
Chrysler Airflow and Airstream, Chrysler 
dealers literally have a car and a price to 


delivered 


*CHRYSLER «¢ My mouth— 


DEALERS ARE HAPPIER THAN EVER 


FACTORIES HUMMING 


151.277 Chrysler 
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suit the needs of every motor car buyer. 

Naturally Chrysler dealers are happy. 
Naturally Chrysler dealerships are in de- 
mand. Inquiries on file receive first 
consideration when territories are 
available. Address Chrysler Corpora- 
tion, Chrysler Sales Division, Detroit, 
for full information. 


and Plymouth cars 
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Officials Report Buying 
Heaviest in Five Years 


(Continued from Page 1) 


doors of the show since the open- 
ing. 

It seems to be a case of more 
than big throngs. Frequently since 
the inaugural, those in charge 
of the various booths have told 
of sales marks, indicating that 
this is much more of a buying 
show than any within the past 
five years. 

Hudson Sales Gain 

Hudson and Terraplane an- 
nounced that 25 retail sales were 
made to Chicago buyers in the 
first two days, as against 15 in 
the corresponding period last 
year. Dodge also reported a 
sharp increase, as did others, who 
expect to surpass the 1934 record 
by a wide margin during show 
week here. 

Opening day Saturday pro- 
duced impressive exercises, with 
the American Legion chosen for 
the dedication ceremonies. First 
came a performance by the Mel 
Tierney Post Drum and Bugle 
Corps, Illinois state champions 
for two years. The eyes of the 
large crowd were next directed to 
a rostrum on the balcony, where 
C. Brooks, World War hero of 
Chicago and past commander of 
Marine Post 273, who officially 
declared the event opened, was 
introduced by A. C. Faeh, show 
manager. Alongside these two 
central figures in the dedication 
were members of the Chicago 
Show committee and Alfred C. 
Reeves, executive vice-president 
of the Automobile Manufacturers 
Assn. and New York Show man- 
ager. 

Exhibits Plainly Marked 


What visitors to the show have 
seen has more than _ surprised 
them, even though they had 
heard much in advance about the 
unusual decorative motif in gold 
and black, depicting automotive 
manufacture as the giant among 
industries. Exhibitors likewise 


have been profuse in praise of 
the setting, with the two 45-foot- 
high goddesses, one at each end 
of the Coliseum, especially out- 
standing. 

Exhibits are easy to find, for 





the names of the various makes 
of cars are plainly illuminated as 
a feature of the clever modern- 
istic system of illumination. Like- 


wise, the absence of the great 
clusters of ceiling lights has 
made it possible to effectively 


throw the lighting upon the dis- 
plays. 

It is a work of art throughout, 
in the opinion of the factory 
presidents and other executives 
who have been among the most 
interested in attendance at the 
show. While at the Coliseum, 
they have overlooked no opportu- 
nity to study the crowds in point 
of buying interest, which they de- 
scribe as most pronounced. 

H. T. Hollingshead, chairman 
of the Show committee, made 
known today that a checkup on 
traffic at the many gates leading 
into the show puts the new Michi- 
gan Ave. entrance as third high- 
est, exceeded only by the two 
main doors to the Coliseum on 
Wabash Ave. Hollingshead char- 
acterized the installation of the 
Michigan Ave. ramp entrance as 
a successful move. 


Animated Displays Draw 

Particularly noticeable is the 
fact that the animated displays 
are proving the greatest magnets, 
in proportion to the skill with 
which they have been worked out. 
The crowds are leaning also on 
the word descriptions of the 
chassis lecturers, always a great 
drawing card, and especially so 
this year, apparently because of 
the public’s interest in getting 
the “low-down” in popular style 
on the new points of design. 

Animation characterizes not 
only the car displays, but the ex- 
hibits of the accessory and parts 
people as well, in the south ball- 
room on the second floor. 
are found old names in new roles, 
Chevrolet and Ford, who are 
showing alongside the accessory 
manufacturers and other parts 


makers in the industry. 

The factory chiefs here have 
been in high demand for radio 
talks and are appearing frequent- 
ly in that capacity as one of their 





Traftic Cop: “Whoa! Sandy, where’s the fire?” 


Scotchman: 
headquarters, 


“Hoot, mon! 
Have you no hear-r-rd the 


I’m off to Hupp 


low pr-r-r-rice of $795 they’ve set on the 
bonny new streamline Hupmobile? All the 
canny buyers will be wanting it. 


Hupp Show Headquarters: 


Room 1600 Stevens Hotel 








Here | 











Engineering Plus Salesmanship 





contributions to the success of the 
show. 

Activities which started Satur- | 
day continued today with the | 
Pontiac dealers’ luncheon at the! 
Drake Hotel, the appearance of | 
W. C. Cowling, general sales man- 
ager of Ford, at the Automotive | 
Booster Club luncheon in the 
auditorium, and entertainment of | 
the show committee at the Ad-| 
vertising Post luncheon in the| 
Hotel Sherman. | 


: m 
“__a word in 


edgewise” | 


(Continued from Page 4) 
do not make both types of ve- 
hicles would be penalized. Our 
own opinion is that the team is 
never ashamed to see its box- 
score which, if not something to 
crow-over, may be an incentive 
to dig-in-harder and improve. 
The only line which is penalized 
in our present form of listing is 
Hudson and Terraplane, who 
claim, and perhaps rightly, that 
inasmuch as these two names 
simply differentiate two wheel- 
bases in the same line and sold 
by the same dealers, the totals 
should be added and considered 
as one, instead of being separated 
as they have been in the past. 
With 11 months and 39 states 
complete, this would have given 
Hudson-Terraplane a total of 59,- 
426 passenger cars and raised 
their position in our Top Ten 
from ninth to eighth place. If 
there is no valid reason for not 
doing this brought forward, we 
plan, beginning with the first re- 
leases of January, 1935, registra- 
tions to list these two lines to- 
gether, as we would Nash and 
LaFayette, or any similar line 
made by the same maker and 
sold exclusively by the same | 


dealers. 


* * ca | 


THE NEWS pictures of the) 
Detroit convention made such a| 
hit with our readers that we are} 
following the same lead at Chi-| 
cago. ADN photographers, armed 
with the latest equipment for} 
flash pictures and candid cameras | 
will attend all gatherings and| 
catch the great and near-great in| 
unguarded moments. This serv- 
ice is expensive but completely in 
line with our avowed intention of | 
plowing back into ADN every 
nickel our subscribers and adver- 
tisers pay us to serve them. We 
get many orchids for the job we 
are doing on ADN, but we will 
never be satisfied until we give 
the automotive industry the 
greatest trade newspaper ever 
published and we are not kidding 
ourselves that we have arrived 
there—yet!—G. M. S. 








Automotive Daily News V’hoto 

F. A. (Dutch) Bower, chief engineer, and W. F. Hufstader (seated), 

vice-president in charge of sales, of Buick Motor Co., agree, at the 

CATA banquet, that any salesman ought to be able to convince 
prospects on the new Buicks. 


Pioneer Artist 
In Auto Field 


Dies in Detroit 


Detroit, Jan. 28.— Wilfred O. 


| Memphis, 





Floing, for more than 25 years 
one of the leading creative artists | 
in the field of automotive adver- | 
tising, died Monday, Jan. 28, at} 


Harper Hospital, following 
operation. | 
At the time of his death, Mr. | 


Floing was art director for D. P. 
Brother & Co., Inc., of Detroit. 
Previously he had been with! 
Campbell-Ewald Co. Before that, 
he had operated extensive adver- 
tising art studios simultaneously | 
in Detroit, New York and Chi- 
cago. He was well known in 
the advertising art circles | 
of St. Louis and Pitts- 
burgh. Famed for his advertis- 
ing layouts, a field in which he 
specialized, Mr. Floing at various 
times devoted his talents to ad- 
vertising many of America’s 
leading automobiles. 

Surviving are his widow, 
mother, and a sister. 

Funeral services will be held | 
at 2:30 p.m., Tuesday in the Wil- 
liam R. Hamilton funeral home. 
Interment will be at New Bright- 
on, Pa. 


Plan Auto Show 


Eau Claire, Wis., Jan. 28.—The 
Eau Claire Automotive Dealers 
Assn. will hold its annual show Feb. 
21 and 22. A contest to select an 
auto show queen will be one of this 
year’s attractions. 


Dealers to Hold Show 

Merrill, Wis., Jan. 28.—An auto- 
mobile show will be staged here Feb. 
22, 23 and 24 by ten local dealers. 
Fred Peterson has been named gen- 
eral chairman of the auto show com- 
mittee. 
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PRECISIVN BEARINGS 


BALL RULLER AND THRUST 


January Sales 


Of Ford Trucks 
Hit 9-Year High 


Dearborn, Mich., Jan. 28.—A 
strong indication of the upward 
trend of business this year was 
seen today in the announcement 
at the home office of the Ford 
Motor Co. that Ford retail truck 
sales for the first 20 days of 
January, 1935, were the highest 
for this period in the past nine 
years. 

The figures also showed that 
only twice in the company’s his- 
tory have sales for the first 20 





| days of January surpassed the 


present 20-day figures, and then 
only by a slight margin. Ford 
truck sales reached a higher 20- 
day January total in January, 
1925 and 1926. 

This marked increase in truck 
sales was regarded as exception- 
ally indicative of business im- 
provement, since trucks are def- 
initely recognized as_ business 
tools. 

Ford truck sales for the first 20 
days of this month, as reported 
by dealers throughout the coun- 
try, were almost three times as 
great as retail sales during the 
same period of 1934, the figures 
showed. 

The company recently an- 
nounced that it had increased its 


| February production schedule to 


130,000 Ford V-8 cars and trucks, 


| to handle continually increasing 


business, Announcement also was 
made of the resumption of as- 
sembly operations at Ford Motor 
Co. branches in St. Louis, Mo., 
Tenn., Long Beach, 
Calif., Cincinnati, O., and St. 
Paul, Minn., making a total of 16 
branches scheduled for assembly 
operations this year. 


*" Plan Annual Jobbers 


Show in Philadelphia 


Philadelphia, Jan. 28.—Approxi- 
mately 25 automotive jobbers of 
Philadelphia and vicinity will hold 
their fifth annual Automotive 
Demonstration on 
Mar. 5, 6, 7 and 8 at 4u1 N. Broad 
St. About 150 manufacturers 
have been invited to participate 
and co-operate with these jobbers. 

This is an annual event in this 
territory and attendance in the 
past has been from 7,000 to 10,000, 
and the trade only is admitted. 
Car dealers, super service station 
men, fleet owners, gasoline sta- 
tion operators and anyone in the 
trade admitted. Admittance is 
distributed by 
wholesalers. 





Elect Bates 


Fostoria, O., Jan. 28. — E. L. 
Bates of Cleveland has been elected 
vice-president of the Fostoria 
Pressed Steel Co., succeeding E. W. 
Allen. He has been a director for 
several years. C. D. Pifer, president 
and general manager, and 
Carter, secretary and treasurer, were 
re-elected. 


. 


Oppose Sales Tax 


Little Rock, Ark., Jan. 28.—Little 
Rock Automobile Dealers Assn. held 
a meeting Jan. 23 and adopted a 
resolution opposing “any type of 
sales tax” in Arkansas unless prop- 
erty taxes are reduced. 
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California New Car Sales 


Battle of North vs. South 


By JOHN C. 


Los Angeles, Calif., Jan. 28.— 
Complete 1934 new passenger car 
registrations now at hand give 
the final result 
of the retail ri- 
valry existing 
between auto- 
mobile dealers 
of the northern 
and southern 
sections of the 
state. 

Once more 
southland deal- 
ers maintained 
their numerical 
supremacy, 
though their 12 
months percentage of registra- 
tions in the state at large dropped 
from 58.8 per cent in 1933 to 56.6 
per cent in 1934, the comparative 
figures being 65,387-41,078. 

In 1934 comparative new pas- 
senger car registrations in the 11 
counties of southern California 
were: 65,387-57,412, a gain of 13.9 
per cent. The southland’s 11 best 
sellers with their comparative re- 
gistrations for the 12 months 
were: Ford, 20,754-12,720; Chevro- 
let, 13,781-15,739; Plymouth, 9,535- 
9,895; Dodge, 3,526-2,976; Olds, 
2,771-1,120; Studebaker, 2,631- 
1,440; Buick, 2,269-1,699; Willys, 
1,930 - 2,098; Pontiac, 1,604 - 1,859; 
Hudson, 946-126; Terraplane, 933- 
1,017. 

Low Priced Cars Gain 

In the 11 southern California 
counties the three low priced 
leaders scored a 12 months gain 
of 14.8 per cent, 44,070-38,354 with 
a rise in ratio to total sales from 
66.8 per cent in 1933 to 67.4 per 
cent in 1934. 

Though the 47 northern coun- 
ties fell behind the 11 southern 
counties in numerical sales their 
registration percentage increases 
in 1934 were far in excess of those 
of the southland, 51,078 - 40,202 
being the contrasted northland 
sales in 1934 and 1933 respectively. 
Northland’s per cent of entire 
state total rose from 41.2 in 1933 
to 43.4 per cent in 1934, with a 
sales gain of 26.8 per cent as 
against 13.8 per cent increase for 
the southland. 

Comparative 12 months regis- 
tration of the 11 best sellers in the 
47 north California counties were: 
Ford, 13,465-7,617; Chevrolet, 12,- 
009-10,800; Plymouth, 9,382-8,137; 
Dodge, 2,741-2,990; Studebaker, 
2,191-923; Olds, 2,079-568; Buick, 
1,822 - 1,332; Pontiac, 1,118 - 1,259; 
Chrysler, 935-1,109; Graham, 785- 
553; Willys, 656-480. 

Ford Leads in L. A. 


The three northland low price 
leaders showed a 12 months sales 
gain of 31.2 per cent, 34,856-26,554 
as against 14.8 per cent for the 
southland’s three low priced top- 
notchers with a change in ratio 
to total sales from 68.4 per cent 
in 1933 to 61.4 per cent in 1934. 

The 12 months contrasted new 
passenger car registrations of the 
11 best Los Angeles County sell- 
ers, were: Ford, 15,668-9,493; Chev- 
rolet, 9,364-11,791; Plymouth, 6,882- 
7,822; Dodge, 2,621-2,190; Olds, 
2,040-883; Studebaker, 1,798-1,035; 
Buick, 1,707-1,294; Willys, 1,429- 
1,652; Pontiac, 1,124-1,298; Hud- 
son, 616-97; Terraplane, 606-695. 
In the aggregate the three low 
priced Los Angeles leaders gained 
9.6 per cent, 31,914-29,106, with a 
rise in ratio to total sales from 
66.5 per cent in 1933 to 67.0 per 
cent in 1934. 

On the other hand, last year’s 
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Allentown Auto Show 


Announced for Mar. 5 


Allentown, Pa. Jan. 28—The 
annual Automobile Show will be 
held in the Allentown Automotive 
Assn. Bldg., Central Garden, Mar. 
5 to 9. 

At the annual meeting last 
week, the following officers were 

\ chosen: W. L. Lawfer, president; 
Tilghman Freed, vice-president; 
Ralph Clauss, second vice-presi- 
dent; Henry Mohr, treasurer; and 
Leigh Schadt, secretary. 


WETMORE 

11 best sellers in San Francisco 
county with their contrasted new 
passenger car registration were: 
Ford, 2,707-1,601; Chevrolet, 2,209- 
2,048; Plymouth, 1,911 - 2,348; 
Dodge, 625-883; Studebaker, 614- 
247; Olds, 540-127; Buick, 486-373; 
Pontiac 227-209; Chrysler, 215-439; 
Nash, 183-162; Terraplane, 160-179. 


The three low-priced San Fran- 
cisco leaders in the aggregate re- 
vealed a drop of 2.3 per cent, 
6,827-6,992, from 1933 and a falling 
off in ratio to total sales from 68.4 
per cent in 1933 to 61.4 per cent 
in 1934. 


Minnesota’s Solons Plan 


To Continue Tag Fees 

St. Paul, Minn., Jan. 28. — 
Chairmen of both senate and 
house committees on motor ve- 
hicles completed preparations to- 
day to expedite bills aimed at 
continuing the present reduced 
automobile license fees in Min- 
nesota. The house committee, 
headed by F. F. Moore of 
Wheaton, met with N. W. Elsberg, 
state highway commissioner, and 
a representative of Mike Holm, 
secretary of state and registrar 
of motor vehicles. Senator William 
L. Roepke of Faribault, chairman 
of the senate committee, said his 
committee will meet soon to hear 
Elsberg. 

Inasmuch as license fees are 
due Feb. 15, both Roepke and 
Moore are determined to report 
out bills within two or three 
weeks providing for continuation 


of present rates. Sentiment in 
both houses appears to be over- 
whelmingly in favor of continu- 
ing the reduction. 


AEA Chicago Chapter 
To Hold Annual Meet 


Chicago, Jan. 28.—The annual 
Chicago meeting of the Automo- 
tive Electric Assn. will be held 
in the Stevens Hotel Tuesday, 
Jan. 29. The meeting will be 
sponsored by the Chicago chapter 
of the association, of which 
Joseph Doyle is president. 

The afternoon session will be 
addressed by A. H. Packer, edi- 
tor, Motor Service Magazine; Earl 
Turner, manager, AEA, and Peter 
J. Nilsen, president, Automotive 
Electric Service Co. At the even- 
ing session and banquet, the 
speaker will be Homer Buckley. 
All meetings will be presided over 
by Doyle. 
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Ford Appeals 
Sweeten Case 


Philadelphia, Jan. 28.—The Ford 
Motor Co. has appealed to the 
Supreme Court for reversal of a 
$100,000 judgment awarded the 
Sweeten Automobile Co. last year 
in a litigation started 10 years 
ago. 

The judgment was awarded in 
the Sweeten company’s conten- 
tion that Henry Ford had agreed 
to pay all claims when the Ford 
company purchased the assets of 
the Lincoln Motor Co. 


GM Truck Sales Up 


New York, Jan. 28.—According to 
Sam P. Landers, zone manager of 
the General Motors Truck Co., 
truck sales for the New York branch 
are already three times greater than 
in all January last year. 
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This Dealer Sold 


115 INTERNATIONALS 


Last Year... 
Half-Ton to Ten-Ton 


This is W. P. Hurst standing alongside one of the new Inter- 
nationals that is going into oil-field service in East Texas. 


@ W. P. HURST offers 
additional evidence of the sala- 
bility of International Trucks. 
After thoroughly analyzing the 
motor truck possibilities in and 
around Longview, Texas, he 
thought he had a good idea of 
what to expect in the way of 
sales. And yet when he took 
on the International Truck 
franchise he found sales devel- 
oping more rapidly than he 
thought possible. Your terri- 
tory may hold the same prom- 
ise of success and profit. Why 
not investigate the Interna- 
tional franchise now? 


International 
Offers Dealers: 


A complete line of trucks from %-ton 
to 10-ton. A reputation without equal 
for quality and after-sale service. 217 
International Harvester branches offer- 
ing International dealers the closest 
possible assistance in sales and service. 

International Truck finance plan on 

both new and used trucks. Largest ad- 

vertising campaign of any full-line 

truck manufacturer. 


Visir our Motor Truck Sales 
Department, Harvester Building, 


606 So. Michigan Ave., Chicago 
(Telephone — HARrison 6200) for com- 


plete information on the Interna- 
tional Truck franchise. Nearest 
branch will also be glad to ad- 
vise you. 


W. P. Hurst 


Prone i213 


MOTOR Co. 


303 N Sixt StREeT 


: . LONGVIEW, TEXAS 


INTERNATIONAT> 
MOTOR Trt CkKs 
BRADEN WINCHES 


OSTRIBUTOR 


January 10, loss 


Internatio 
nal Harvester e 
- ‘ompany of Am 
606 South Wichigan Avenue ersom, 
Chicago Illinois 
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Yours very truly, 


4. P. BURST MOTOR COMPany 


Complete display of International Trucks at 
our Chicago Branch, 611 West Roosevelt Road. 


INTERNATIONAL HARVESTER COMPANY 


OF AMERICA 


(Incorporated) 


606 So. Michigan Ave. 


Chicago, Illinois 


NTERNATIONAL TRUCK 
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EXCLUSIVE ON 1935 HUDSONS AND HUDSC 


All Three “‘Hit Features’”’ of 1935 Are Yours 
To Sell In the New Hudsons and Terraplanes 


You can’t attend the 1935 shows, and talk 
with buyers, without realizing that these 
three . . . the Electric Hand, roofs of steel 
and smoother riding... are the big “hit 
features” of the year. Drawing the biggest 
crowds. Arousing the most interest. At- 
tracting the most buyers. 


It’s a lot easier... and a lot more profit- 
able... to sell a customer what he wants 
than to try to talk him out of it. 


That’s why Hudson and Terraplane deal- 
sitting on top of the world.” 


ers are “ 


Because ONLY HUDSON AND 
TERRAPLANE DEALERS HAVE 
ALL THREE OF THESE GREAT 
“HIT FEATURES” TO SELL. 


FIRST—THE ELECTRIC HAND—The 
year’s only basic mechanical advancement 
is EXCLUSIVE on Hudson-built cars. A 
magically easier way to drive a car. A 
simpler way. ASAFER way. Yet nothing 
new to learn. Purposely, we made it pos- 
sible for buyers to have the Electric Hand 
or not. Everywhere, they’re welcoming 















it as the greatest driving feature intro- 
duced in years. 


It’s the greatest demonstrating feature 
ever. Something different to SEE. Some- 
thing different and fascinatingly easier to 
DO. And that clear floor space in front is 
something EVERY buyer can appreciate. 


FIRST ROOFS OF STEEL—1935’s great 
body-building development! In Hudsons 
and Terraplanes you have, not only the 
FIRST roofs of steel to be introduced, 
but the ONLY cars with bodies ALL of 
steel. Front, back, sides, floor, and now 
even the roof, are all of protecting steel. 


These steel roofs are scientifically sound- 
deadened, too. Tap on them, and listen to 


The 
Three “Hit Features” 
of the Shows 


1 THE ELECTRIC HAND— 
Easier, safer driving... 
the one basic mechanical 
advancement of the year. 


ROOFS OF STEEL—In- 
creased ruggedness, 
4» safety, beauty. 


SMOOTHER RID- 
ING —For pas- 
sengers both in 
front and back. 
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GREAT PERFORMANCE MADE 


FIVE YEARS OF BRAKE ADVANCEMENT — 









ro- the difference... or drive one in the rain. 

THE BALANCED RIDE—Smoother, eas- GREATER — And that’s not all! “The New Bendix Rotary-Equalized Brakes ‘sae 
re ber ridiag. . . the third of the things most world s greatest performing stock cars years of brake advancement in a single year! Abso- 
1e- [interesting to 1935 buyers. Hudsoo-built give, this year,even more power...onless _lutely equal pressure at all four wheels with any 
Pa po give you the BALANCED ride. gasoline... . and the unmatched smoothness pedal pressure. Lightest imaginable action. Smooth, 
is © you find only in Hudson-built engines. Safe stopping, in a short, STRAIGHT line. 

, [In addition to the many oth ings th: aia 
© Ea cee eek i wasien, soni rae These Hudsons and Terraplanes KEEP GREATEST JANUARY SALES IN YEARS— /1’s like 
vat JONLY in a Hudson or Terraplane the ex- ON GOING, too. No other cars ever old times in Hudson showrooms. It began last year, 
ns |clusive Hudson wide-base springs, placed proved ruggedness as Hudson-built cars when Hudson and lerraplane made the most rapid 
he at a “heel and toe” angle to cradle the proved it recently in the dramatic and sales increase of any combination of cars in the 
d, entire car. convincing 175,000-mile Ruggedness Runs. popular price market. Sales are going ahead 
of | i This year, they’re still more faster than ever in 1935. The first 
w [But easy riding can’t be proved by talk- _rugged, with bodies ALL three weeks of January beat 
ry ng about it. Just get in a Hudson or  ofsteel, bigger brakes the same period of 1934 

erraplane . . . or have a customer get and added strength by 442%. It’s been FIVE 
d- Daaz front seat or back. . . and see if a at many other YEARS since Hudson 
to smoother ride can be had anywhere! points. dealers enjoyed as big 





HUDSON-BUILT 
TERRAPLANE 


Special and DeLuxe 


w A 





Crowds at the shows, gathered to hear about the Electric Hand 


‘ 88 or 100 Horsepower 585 








a January business 
as they’re doing 
this year! 







Dealers Are 
Lining Up With 
This Winning Combination 


New dealers are joining up with Hudson and Terraplane every 
day. Because they can see that these cars are “‘going places.” 
And because they know they can MAKE MONEY and 
KEEP ON making money with Hudson. It’s not Hudson’s 
policy to overcrowd territories; every dealer is guaranteed a 
sound money-making opportunity. 


Look at the 1935 Hudsons and Terraplanes. Drive them. Look 
at Hudson advertising and sales helps. Listen to the Hudson 
“‘New Star Revue’’.. . one of the big hits of the air. Study the 
Hudson sales opportunity figures for YOUR territory. Learn 
how Hudson works WITH dealers. Then decide. 


If you’re at the Chicago Show, come in and see us at Hudson 
Headquarters at the Palmer House. If not, call the nearest 
Hudson and Terraplane distributor, or write to the factory. 


HUDSON MOTOR CAR COMPANY, Detroit, Michigan 


HUDSON > 
EIGHT 
Special, DeLuxe, Custom 
113 or 124 Horsepower 


and up at factory for closed models 


; A “ Pe y ae 
oat pik A Sih Rs Gig BSS epi ny “ 


HUDSON 
SIX 


93 or 100 Horsepower 695 


Special Series 








Greater Sa fety ¢ 
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Miller Shows New Plan of 4 Wheel Suspension 


Olds’ Exhibit Draws 


Claimed 


As Feature of System 


By E. M. LUBECK 


Detroit, Jan. 28.—Four Wheel 
independent springing for motor 
vehicles as exemplified on a 
standard 1934 Ford chassis has 
made its appearance in Detroit. 
It is being shown by Wallace | 
Miller, well known in automotive 
sales and engineering circles and 
presents a unique adoption of 
transverse leaf springs with a 
minimum amount of unsprung 
weight. 

Engineers who have been co- 
operating with Miller state that 
the new form of independent 
springing on all four wheels re- 
moves the necessity of moving | 
the engine ahead, or the changing 
of the position of the rear seats. 
In the Ford sedan on which the 
suspension has been installed, no 
chassis changes have been made. 


High Speed Attained 

In the Miller design four trans- 
verse leaf springs forming a par- 
allelogram sets up a rear wheel 
suspension which permits. the 
total unsprung weight of the car 
to be limited to only the weight 
of the wheels and the brake 
drums of the car. Greater safety 
at high speeds because of the de- 
sign is claimed. 

The Miller design is not new. 
A car with this type of suspen- 
sion has been operated over a 
total of 213,567 miles. Speeds up 
to 90 miles per hour on straight- 
aways are offered as proof of the 
safety of the design, 

The design utilizes three trans- 
verse leaf springs in front, form- 
ing three point suspension. The 
leaves of the springs are thin and 
spring oscilliation has been bal- 
anced to an average of approxi- 
mately 72. 

Four transverse leaf springs are 
used in the rear assembly. They 
form a parrallelogram and are 
each 1% inches wide. Both upper 
and lower assembles are spaced 
seven inches apart vertically and 
ten inches horizontally. 


|out taking down 





Springs 46 inches long are used 
with 42 inches of free spring in| 
each set or a total of 168 inches | 
of free spring in the assembly. 


No Spring Shackles 

In the rear end mountings there 
is a complete absence of spring | 
shackles, radius rods, parrallel | 
links or any form of bracing or| 
re-enforcing. Two springs are) 
mounted at their longitudinal 
center to the frame members| 
while the two lower springs are | \ 
mounted so that the connecting 
wheel earriers form an absolute 





parallelogram in a vertical plane 
in a manner to make the entire 
wheel assembly retain its align- 
ment without stress at any one 
point. By this means the axial 
movement of the rear wheels at 
the point of contact of the 
wheels and the road is limited to 
less than 9-16 of an inch with a 
vertical travel of four inches. 
The differential is mounted in 


| the frame of the car in such a 


way that the hump or driveshaft 
tunnel in the tonneau floor has 
been eliminated. Two inches in 
head room have been gained by 
this method. The differential is 
mounted on rubber pads to elim- 
inate gear box and rear axle 
noises. An additional advantage 
of this mounting is that the dif- 
ferential can be removed with- 
the springs. 
Each spring can be dismounted 


| separately, and either wheel car- 


rier can be removed without re- 
moving the springs. 


Unsprung Weight Low 

By comparison, the total un- 
sprung weight in a conventional 
car is said to be one-fourth of the 
total weight of the car itself. In 
the Miller design, this has been 
transformed into approximately 
one-seventh of the total car 
weight, affecting from 50 pounds 
to as high as 180 pounds in 
weight saving according to the 
size of the car. 

An additional feature of the 
Miller type of wheel suspension 
is the steering mechanism of the 
center point type which is said to 
do away with wheel fight, wheel 
tramp and shimmy, thereby mak- 
ing driving easier and increasing 
tire life. 

The Miller organization, which 
plans to establish headquarters 
in Detroit soon, reports favorable 
comments from engineers and 
say that several manufacturers 
report interest to the extent of 
giving the design special study 
for future production. 


Ask for Tests 


Vancouver, B. C., Jan. 28.—A re- 
quest will be made to the Provincial 
government by the Garagemen’s 
| Assn. of British Columbia asking 
that an examination board be ap- 
pointed to test men who service and 
repair vehicles, it was decided at the 
annual meeting of the association at 
Vancouver, B. C., recently. The 
meeting named H. Domoney, H. 
Nagle, F. Elliott, C. West, W. McIn- 
nes and Allen Woods, directors for 
the ensuing year. 


~ Miller Suspension Plan 


A feature of the Miller type wheel suspension is the center point 
steering, which is said to do away with wheel fight, wheel tramp, and 
shimmy, providing easier driving and increased tire life. 


* 








Color Director 
For Duco Opens 


New York Office 


New York, Jan. 28.— Howard 
Ketcham, for the last eight years 
identified with color appeal in 
product design, 
has opened an 
office at 545 
Fiftiu ave., where 
he will special- 
ize in commer- 
cial phases of 
color in indus- 
try. 

As director of 
the Duco Color 
Advisory Serv- 
ice of E. I. du 
Pont de Ne- 
mours & Co. and 
editor of the Automobile Color 
Index, Ketcham has done pioneer 
work in promoting the use of the 
right color in the proper place. 


Color is far more than a mere 
adjunct of beauty, according to 
Ketcham, who uses it to promote 
the sale of merchandise. Compe- 
tition today, in his opinion, is 
hampered by too much uniform- 
ity. “With price, workmanship 
and quality all equal there is little 
chance to excel except through 
appearance,” he said. “Color af- 
fords the one sure avenue of es- 
cape from standardization that 
can be low in cost, easy to apply 
and appropriate. There is no 
limit to the variety of invention 
which the imagination is capable 
of producing with color.” 


Ketcham will continue his work 
for the du Pont interests as a 
color consultant specializing in 
promoting the correct relation- 
ship between product and market. 


a>) 


H. Ketcham 


1934 Farm Bankruptcies 
Decline 20 Per Cent 


Washington, Jan. 28.—A 20 per 
cent reduction in the number of 


farm bankruptcies during the 
fiscal year ended June 30, 1934, 
was reported this week by the 
U. S. Bureau of Agricultural 
Economics. The total number in 
the year was 4,716 compared with 
5,917 in 1933 and with 4,849 in 
1932. 

Largest relative declines were 
in East North Central and Pa- 
cific areas where the 1934 totals 
were 32 and 35 per cent less than 
in 1933. Twelve states, mainly in 
the South Atlantic’ division, 
showed increases in number of 
farmer bankruptcies since 1933. 
Illinois led all other states with 
527 cases, Ohio was next with 
443 cases, and Iowa had 395 cases. 


Watertown Show 
Watertown, Wis., Jan. 28.—An 
automobile show will be staged at 
Turner hall here Feb. 13, 14 and 15. 
The following dealers will display: 
James D. Casey Co., Chevrolet; H. 
& D. Motor Co., Ford; Strauss Ga- 
rage, Graham; Hafemeister Co., 
Dodge; Pirwitz Motor Co., Pontiac; 
Klinger-Mayer Co., Oldsmobile; 
Summers Garage, Plymouth and De 

Soto; and Kramp Co., Nash. 


Nash in Canada 


Vancouver, B. C., Jan. 28—Dan 
McLean Motor Co., Ltd., has been 
appointed as sales and service head- 
quarters for Nash and LaFayette 
cars in Vancouver and the province 
of British Columbia. New Nash and 
LaFayette motor cars are now on 
display in the salesroom. 


Manufacturers ... . Dealers 


See how 16 mm. talking movies 
Sell Automobiles. 


OFT tiie lit aC lo 


BELL & HOWELL 


FILMOSOUND 


10 am.to 10pm daily during the show 


Room 439-A,STEVENS HOTEL 





Chicago crowds are greeting the Olds exhibit at the show. Three of 
the more curious visitors challenge Olds’ assertion that the 1935 


bodies are roomier. . 


Ford-Dagenham Plant 


Will Reorganize Soon 
London, Eng., Jan. 28 (UTPS). 
--The Ford Motor Co., Ltd., is 
about to carry out a re-organiza- 
tion plan at its Dagenham works, 
where about 7,000 men are em- 
ployed. Orders have been placed 
for a large amount of machinery 
and it is hoped to have had the 
change made by the summer. It 
will then be possible to make 
Ford V-8 cars from start to finish 
in England. At present they are 
being made at the Ford factory 
in Ontario. The completion of 
the re-organization will mean em- 
ployment for several hundred 
more men. 


Electric Drills 


Towson, Md., Jan. 28.—A new line 
of electric drills manufactured by 
Van Dorn Electric Tool Co. claim 
several new improvements, includ- 
ing better balance, easier handling, 
increased power, and lighter weight. 


- and discover Olds is right. 


Archer, Steel Authority, 
To Address Toledo ASM 


Youngstown, O., Jan. 28.—R. S. 
Archer, chief metallurgist of the 
Chicago District of Republic Steel 
Corp., will address the Toledo, 
O.,.chapter of the American 
Society for Metals, today, on the 
subject, “Iron and Steel of Bet- 
ter Quality.” 

Archer is vice-president of the 
American Society for Metals. For 
many years he was with the 
Aluminum Co, of America, Cleve- 
land, O. Before joining Repub- 
lic’s staff he was chief metallur- 
gist for A. O. Smith Corp. 
Milwaukee, Wis. 


Bench Grinder 


Towson, Md., Jan. 28.—Black and 
Decker announce reduced prices on 
the 6-inch Special Electric Bench 
Grinder. Equipment includes two 
grinding wheels, adjustable tool 
rests, wheel guards, and a 3-con- 
ductor cable. 





NEW YORK WAS AMAZED 


at the originality and merit of one of Ryer- 
son & Haynes’ products shown for the first 
time at the New York Show. Car distributors, 
jobbers and dealers immediately pro- 
nounced it a “natural.” 

You, too, can see this—at the Chicago 
Show, Booths 30-31-32, and at our head- 
quarters at the Congress Hotel. 

Pay us a visit—telephone connections at 
the show and hotel. 


Fred C. Burnett 


Leighton Dunning 


F. E. Beach 


A. B. Schram 
Peter S. Murray 


RYERSON & HAYNES, Inc. 


JACKSON, MICHIGAN 


METAL TIRE COVERS, WHEEL SHIELDS, JACKING SYS- 
TEMS, SPECIALLY DESIGNED ACCESSORIES, STAINLESS 
STEEL MOULDINGS, PRODUCTION PARTS 














the 
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th Dimension 


The News of Automotive Advertising 


ITH the opening of the Washington branch of Camp- 
bell-Ewald in the Transportation building, a recep- 
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tion was given to Henry T. Ewald, president of the com- 
pany. Campbell-Ewald is said to be the first advertising 
agency of national importance to offer complete agency 


service in Washington. 


The reception was attended by senators, publishers, 
newspaper correspondents, executives of the three lead- 
ing wire services, prominent gov-@———— 


ernment officials, and business 
executives. 

Those attending included: Sen- 
ators James Couzens, David I. 
Walsh, and Arthur Capper; Eu- 
gene Meyer, publisher of the 
Washington Post; Mark Sullivan, 
Byron Price, president of the As- 
sociated Press; Lyle C. Wilson, 
United Press; George R. Holmes, 
International News Service; 
Charles A. Stillman, vice-presi- 
dent Goodyear Tire & Rubber Co.; 
Walter W. Chamblin, special rep- 
resentative, and L. C. Probert, 
vice-president of the C. & O. Ry. 


Robert Lincoln O’Brien, chair- 
man, Federal Trade Commission; 
J. F. T. O’Connor, comptroller of 
the currency; M. R. Diggs, assist- 
ant to O’Connor; Colonel Charles 
H. Marsh, Federal Trade Com- 
mission; Herbert E. Gaston, spec- 
ial assistant to Secretary of the 
Treasury; Chester H. McCall, as- 
sistant to Secretary of Commerce; 
Rex G. Tugwell, Under Secretary 
of Agriculture; Chester C. Davis, 
Jerome N, 
Frank, and Ed- 
ward K. Thode, 
AAA  Depart- 
ment of Agri- 
culture. 

S. Clay 
liams, 
Witherow, 
dolph S. Rauch, 
Don M. Nelson 
; and Roger B. 

Sheppard of the 
H. T. Ewald wra; Frank W. 
Peck, Farm Credit Administra- 
tion; Ward M. Canady and Paul 
Fitzpatrick, Federal Housing Ad- 
ministration; Leo 


Wil- 
«We 





zell, general counsel FDIC; E. 
LeRoy Pelletier, Federal Housing 
Administration; 
Food and Grocery Chain Stores 
Assn.; and Warren Clark, Kroger 
Grocery & Baking Co. 


The following newspaper repre- | 


Industry, Labor 
And Codes Not 
At Odds, Cowling 


Chicago, Jan. 28.—Speaking be- 
fore 400 guests at the annual 
luncheon of the Chicago Automo- 
tive Boosters Club here today 
William C. Cowling, sales man- 
ager of the Ford Motor Co. 
declared that the industry has no 
quarrel with labor or with codes. 
He pointed out that the industry 
has never operated on a sweat- 








Ru- | 


T. Crowley, | 
chairman, and Judge L. E. Bird- | 


John A. Logan, | 








sentatives also attended: Jay G. 
Hayden, Detroit News; Cliff A. 


Prevost, Detroit Free Press; Paul | 


R. Leach, Chicago Daily News; 
James L. Wright, Buffalo Even- 
ing News; Mark Foote, Michigan 
newspapers; Ulric Bell, Louisville 
Courier-Journal; Ted D. Alford, 
Kansas City Star; George A. Ben- 
son, Minneapolis Journal; George 
F. Authier and James Malloy, 


Minneapolis Tribune. 
* * ® 





Automobile companies_ spent 
nearly $800,000 in 1934 for adver- 
tising in farm papers, a survey 
shows. A check was made of 35 
principal farm papers, with the 
following expenditures by various 
companies shown: 


Totals 
$191,595 
190,878 
113,646 
112,973 
71,539 
57,799 
21,298 
19,509 
14,284 
4,500 


Trucks 
$135,064 
102,872 


Cars 
$ 56,591 


27,806 


Chevrolet 
Ford 
Plymouth 
DOGRD ccvccccecces 
i ae > ae 
Pontiac 
Buick 
Reo eecccecee 
Studebaker ....... 
Chrysler Corp 


vececes 118,646 
67,121 





DORR csveceees $122 985 $374,836 $797,821 

It is predicted that this will | 

jump to $1,200,000 in 1935, due to} 

increased farm possibilities. 
*” * e 


Rudolf Czufin, for many years 





associated with prominent New 
York advertising agencies as art 
director, has = 
joined the cre- 
ative staff of 
Brooke, Smith 
& French, Inc., 
Detroit. 

He was re- 
cently art di- 
rector for the 
Texaco account 
and is credited 
with the well 
known Texaco 
Scotties. 


Czufin was born 





in Budapest 


| and came to America in 1910. He 


has done work for Chesterfield, 
Fatima, Granger Rough Cut, Vel- 
vet Tobacco, Royal Typewriters, 
Paramount and others. 


Olds’ Staff in 


Chicago Prove 


“In the Know” 





Chicago, Jan. 28.—At a meeting 
of Oldsmobile salesmen just be- 
fore the Chicago show opened 


| Martin Vorberg, Oldsmobile sales 


shop basis and never has been) 


guilty of employing child labor 


or a paternalistic attitude toward | 


its employes. 

The industry, said Cowling, has 
always been a builder of men and 
man-power. It has recognized the 
rights and needs of the individual. 

In regard to codes, he said, the 
industry has no objection to codes 
or to government regulation. We 
would object to a system of regu- 
lation that bordered on confisca- 
tion, he added. The main difficulty 
with codes as he sees it is the 
human equation. I would prefer 
he said, to see the industry purge 
itself of its own troubles. 

In this connection, he declared, 
that to have the industry attacked 
from the outside was good in that 
it made the industry look to itself 
and its troubles and seek a cure 
for them. While the automotive 
industry has been called an open 
shop industry, I should prefer to 
eall it an unprejudiced shop, he 
added. 


promotion manager, got up a list 
of questions about the car. 

He offered prizes for the win- 
ners of the contest—the fellow 
who could answer longest without 
missing. Just an old fashioned 
spelldown, it was. 

Vorberg had 176 questions 
ready. There were 125 entries. 
Some fell out early, but the big 
majority stayed right on. 

Finally they got down to six 
men. And the trouble started. 
Vorberg just couldn’t get them 
out. With Russell Lesher, zone 
manager, and Arnold Mutschler, 
assistant zone manager, he fired 
the questions. 

Three times they went through 
the entire list—and still the six 
stood fast. Finally Vorberg went 
into a huddle with a Facts Book 
and pulled out some “whoppers.” 
With these to aid him, they finally 
got everybody out but O. Yarnell, 
of the Cadillac-Olds mobile 
agency. 





13 





Here are 19 of the 20 prize winners in the Oldsmobile spelldown, held just before the Chicago show op- 
ened, to test the knowledge of Chicago salesmen concerning the new cars. Back row, left to right, T. J. 
Franklin, I. Elfers, H. Anger, H. Hodges, H. Doherty, W. R. Phelps and R. L. Davis. Second row, P. W. 
Slerman, H. Small, E. Singer, A. Simpson, R. Meyer and W. H. Lenzie. Front row, E. Mincer, O. Yarnell, 
W. Finch, F. Aherns, B. Cheatham, and F. W. McE thaney. E. Decker, who finished second to Yarnell in 


39 States ‘Rep 


Cars Sold 


Detroit, Jan. 28.—Estimates 
made three weeks ago by R. L. 
Polk & Co., for both total pas- 
senger car and truck registrations 
in December remain unchanged, 
at 75,000 passenger car and 25,000 
commercial units. 

The passenger car estimates is 
based on reports received from 39 
states, in which 62,381 new pas- 


senger cars were registered during 


December. This figure compares 
with 48,863 passenger cars regis- 






\ 


and vice versa! 


partures for 1935. 


makers were willing to pay more money to get the 
superior performance which New Departures give. 
The New Departure Mfg. Company, Bristol, Connecticut. 


Branches located at Detroit, Chicago, San Francisco. 


NOTHING 


@ The better the car, the more ball bearings it uses... 
Just notice which cars use New De- 


Make a mental note that these 


the contest, is not in the picture. 


ort 62,381 
in December 


tered in these same states during | 
the same month of 1933, and with | 
89,449 passenger registrations in | 
November, 1934. 

Figures for December from the | 
39 states, representing 83.35 per | 
cent of the U. S., show an increase | 
of 27.67 per cent over the figures | 
for December, 1933, while a loss | 
of 30.26 per cent under Novem- | 
ber’s registrations was indicated. | 

Truck and commercial car | 


ROLLS LIK 


registrations, in 40 states reported 
to date, reached 20,336 units dur- 
ing December, or a gain of 48.57 
per cent over last December, 
when 13,688 commercial vehicles 
were sold in the same states. In 
November, 1934, 23,811 trucks were 
registered, which means that 
December’s figure is down 14.59 


|}per cent from the preceding 


month's registrations. 

Total automobile registrations 
for December, 1933, in the entire 
country, were 58,624 passenger 
car and 15,580 truck units, and 
for November, 1934, 107,631 pas- 
senger cars and 28,689 trucks were 
registered throughout the coun- 
try, Polk reported. 


a NEW DEPARTURE 
BALL BEARINGS 





A 
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Open New Super-Service Station in Saskatoon 


Modern Style 


Garage-Showroom Unit\§ 


Vancouver, B. C., Jan. 28.— 


Features 


Following a popular trend, 


Dominion Motors, Ltd., have now opened a new combina- 
tion service station, repair garage and used and new car 


showroom in Saskatoon. 


The service floor has 7,000 feet 


of space which is entirely enclosed for service work in 


winter months. 
department, equipped with a 


and warm air drying equipment. 
the lubrication department, where®——— 


two hydraulic power hoists have 
been installed. Twenty-four hour 
service will be maintained in all 
these departments. 


Of solid monolithic concrete 
construction this new one stop 
super service station fronts on 
Third avenue 
with a_ show- 
room 38 x 24, 
where the Ford 
line handled by 
Dominion Mo- 
tors will be dis- 
played. From 
Third avenue 
the building 
swings in on an 
almost quarter 
circle are for 
114 feet to finish 
near 19th street 
in a 12 foot bastion type display 
window of six tangents. This 
window is surmounted by a 
canopy of light structural steel 
with green stained glass. From 
the turret rises a 16 foot alum- 
inum tower crowned by an elec- 
tric lamp, 32 feet from the 
ground. Carrying on each of its 
three street sides a vertical full 
length neon sign of the trade 
mark of the gas and oil handled. 





Unique corner pylons carry 
through the distinctly modern- 
istic architectural scheme in the 
finishing of the three other street 
corners of the building. The mas- 
siveness of the _ structure is 
further accentuated by step-back 
parapets along the entire top of 
the front. The structure covers 
a total floor area of 9,000 feet 
and has a further 1,000 feet of 
approaches and drive-way. 


The station has installed three 
computing pumps, the first to be 


operated in northern Saskatch- 
ewan, 
W. J. Ward, president of 


Dominion Motors, organized the 
firm in 1918, following long con- 
nection with the Ford Motor Co. 
He is also head of Canadian Mo- 
tors Ltd., Ford dealers in Regina, 
Sask. 


At one end of this floor is the washing 


500 gallon tank of hot water 
At the opposite end is 


De Soto Sales 
For Jan. Jump 


To New Record 


Detroit, Jan. 28.—De Soto deal- 
ers sold more cars during the first 
three weeks of January this year 
than during any 
similar January 
period in their 
history, accord- 
ing to L. G. Peed, 
vice-president 
of the De Soto 
Motor Corp. De 
Soto dealers de- 
livered a total 
of 5,568 new De 
Sotos and Plym- 
ouths at retail 
during the three- 
week period. 








L. G. Peed 


“Combined sales of De Soto and} 


Plymouth cars by dealers for Jan- 
uary are more than three times 
those of last year,” he said. “Our 
dealers sold 1,586 cars in the first 
three weeks of January last year, 
2,696 in the same period of 1933, 
and 1,017 in the same period of 
1932. 

“Dealers sold 748 New Air- 
stream and Airflow cars during 
the three weeks, an increase of 
287.6 per cent over the number of 
cars sold during the correspond- 
ing period of 1934. 

“De Soto sales have shown a 
substantial gain every week this 
year over the previous week and 
are running well over 200 per cent 
above the corresponding weeks of 
last year,” he said. “The factory 
already has shipped nearly 4,000 
units to dealers and is operating 
at capacity to fill the largest de- 
mand for new cars in years.” 


Goes on 5% Day Week 


Cleveland, O., Jan. 28.—Due to 
sharp increase in steel business, the 
five and one-half-day week for office 
and clerical employes of Republic 
Steel Corp. and subsidiaries has been 


restored, it was announced today. 





In Action at CATA Banquet 





Trade Assn., and toastmaster at 


Automotive Daily News Photo 


M. J. Lanahan (standing), president ef the Chicago Automobile 


the Chicago pre-show banquet, 


flanked R. H. Grant, vice-president of General Motors, and John B. 
Kennedy, radio news commentator, who addressed the gathering at 


the Stevens. 


On the extreme left, next to Grant, is W. D. Reagan, 
chairman of the Metropolitan Chicago code advisory committee. 





& 


(Left to right)—Victor C. P. Dreiske, Chicago Cadillac-LaSallé branch 

manager and member of the Chicago automobile show committee, at 

pre-show banquet head table, with Alfred C. Reeves, executive vice- 

president of the Automobile Manufacturers Assn., and New York 

show manager; W. R. Bellows, Packard branch manager and treas- 

urer of Chicago Automobile Trade Assn., and H. T. Ames, president 
of Duesenberg, Inc, 








Automotive Daily News Photo 





Reduced Farm Supplies 
To Bring Higher Income 


Washington, Jan. 28.—Largely 
reduced supplies of most agri- 
cultural products with some im- 
provement in consumer purchas- 
ing power are expected to bring 
about a higher level of farm in- 
come during the first half of 1935 
than during the first half of 1934, 
despite the continued low foreign 
demand for American farm prod- 
ucts, according to the annual 
agricultural outlook report re- 
leased by the Bureau of Agri- 
cultural Economics at the con- 
clusion of a week’s conference 
with agricultural economists of 
40 states, and of the Agricultural 
Adjustment Administration. 

Farm production larger than 
the unusually small production of 
1934 is expected this year, the 
report states. The higher prices 
of 1934 may tend to stimulate 
excessive planting of some crops 
in 1935 particularly where ad- 
justment programs are not in ef- 
fect. Continued improvement in 
demand late in the year will de- 
pend primarily upon recovery in 
the durable goods _ industries, 
where the decline in employment 
and production has been most 
pronounced, 

A small improvement in the 
purchasing power of farm fam- 
ilies may, in general, be expected. 
In the areas severely affected by 
the drought, however, cash in- 
come during 1935 will be extrem- 
ely low, at least until the new 
crops are marketed. 

Prices of commodities used in 
agricultural production probably 
will average somewhat higher 


than in 1934, at least until the | 


middle of 1935. The credit situa- 


' tion will continue to show gradual 


improvement above the bad con- 


The wheat situation in 1935 will 








‘ditions of the past several years. | 


depend largely upon yields, says | 


the report, but the probability is 
that the United States will have a 
considerable export surplus of 
wheat in 1935-36. Such a surplus, 
in the absence of any special 
measures to relieve its pressure 
on the market, would probably 


result, it is stated, in prices on an | 


export basis at some time during 
the year and on an average level 
not much above an export basis. 

A further reduction in world 
carryover of American cotton is 
expected by Aug. 1, even should 
world consumption be less this 
season than last. 

The outlook for numerous types 
of tobacco, particularly flue-cured, 
is reported as much improved 
over a year ago. Barley is the 
principal exception, says the 
bureau, production not having 
been decreased enough to im- 
prove the supply situation materi- 
aliy. 








A substantial advance in prices 
of all meat animals is expected. 
Numbers and weights of animals 
slaughtered will be reduced, and 
the general quality and finish of 
these animals will be much below 
average, it is stated. 

Cattle prices are expected to 
average materially higher this 
year, and marketings and slaugh- 
ter of cattle and calves to be 
greatly reduced. 

Possibility of a further reduc- 
tion in hog production this year 
is seen in the report, since the 
spring pig crop is expected to 
be smaller than that of last 
spring, and it is considered un- 
likely that the 1935 fall crop will 
be big enough to offset this de- 
crease. Hog prices are expected 
to average materially higher than 
the relatively low prices of the 
last three marketing years, and 
to continue high through the | 
following winter season. 

The wool clip of 1935 will be | 
the smallest in several years, it | 
is stated, on account of a sharp | 
curtailment in the number of | 
sheep. This will tend to} 
strengthen domestic prices. 

A generally favorable outlook | 
for poultrymen this fall amnd| 
winter is seen, except in severe | 
drought areas where scarcity of | 
grain is forcing a drastic reduc- | 
tion in poultry stocks. 

The dairy outlook this feeding 
season is stated to be unfavorable 
on account of the shortage of 
hay and grain. 

Supplies of clover seed and al- | 








Banquet Draws Motor Chiefs Steel Output Up 


To 7 Mos. High 
At Youngstown 


Youngstown, O., Jan. 28.— 
Youngstown district steel opera- 
tions jumped to 64.5 per cent 
Monday, the highest rate in seven 
months. 

Of the districts 83 open hearths, 
52 were melting, while three 
Bessemer furnaces of the Re- 
public Sheet and Tube and Car- 
negie Ohio works w4l operate 
at about 40 per cent of capacity. 

Increased schedules for the Re- 
public Steel Corp. and Sheet and 
Tube will send this week’s 
operating rate to two and one- 
half points above last year’s rate. 
Sheet and Tube will start its 
Bessemer, and Republic will start 
an open hearth. 

More than 60 per cent opera- 
tions have prevailed in this dis- 
trict on only a few occasions 
since 1930. At such times, opera- 


| tions remained at the 60 per cent 


rate for only a few weeks. Since 
October, 1930 operations went 
above the 60 per cent mark—in 
July, 1933 for two weeks, and in 
May and June, of 1934, for three 
weeks. 


“Business continues to be good,” 
said Walter Watson of _ the 
Youngstown Sheet and Tube Co., 
vice-president in charge of sales. 
“The automobile industry is ex- 
tending its commitments, and if 
automobile sales, which they ex- 
pect, materialize, more steel will 
be bought.” 

Further expansion of operations 
is confidently expected by steel 
executives, who see a sustained 
demand from the automobile in- 
dustry and an increasing demand 
from miscellaneous steel consum- 
ers. Railroad buying and con- 
struction demands are yet to 
come. 

Trumbull steel production again 
this week will be at an even 
higher rate than that of the 
Youngstown plants. The big 
Trumbull Cliffs blast furnaces and 
all eight Republic open hearths 
will make steel, while 19 tin 
mills and three strip mills will 
be active. 


An explanation of the excep- 
tionally good operations at War- 
ren is that the heaviest demand 
is for flat rolled steel, and that 
the Warren freight rates to the 
automobile manufacturing plants 
are somewhat lower than prevail 
in the Youngstown area. 


falfa seed are the smallest in 
many years, and another short 
crop of clover seed is in prospect 
this year. Prices of red and 
alsike clover seed are expected to 
continue at relatively high levels 
for another year. 


Chicago Greets Pacific Coast 


into a huddle before the curtain 


banquet, All are Buick dealers. 





Automotive Daily News Photo 
(Left to right) —H. E. Weissman, Chicago; R. F. Thompson, San 
Francisco; George A. Braley, Portland, Ore., and C. C. Townsend go 


rises on the Chicago pre-show 
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Passenger Car Price Breakdown for ’35| coming rvents 


Here is presented the first complete price breakdown, by makes, series, and 
models, of American passenger cars, each car appearing in the price classifica- 
tion under which it falls. 


Under $500 
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Austin—Standard Coupe Ct En ee oe ee ee Ft. 2 8 §..8 8 ff 
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Chevrolet—Standard | 475] | | | 485] | | | | | | | 465| 485] | | | | | | 
Ford a i A a I a MI Me Dts en ie cla ie 
$501 to $700 

Auburn—Six a ee ee tf ae | | | | | | 4 
Chevrolet—Standard | | | | | | | 550] | | | | | | | | | | 
Chevrolet—De Luxe | 560] 630] 600] | 580} |e6so] | | | | | | | 615] 675] —s | 
De Soto—Airstream Six | 695] | | | | | | | | | | | | | | | 
De Soto—Airflow De Luxe | | 630] | | | | | | | | | | | | 
Dodge—Standard ian. 6tlUhmUmlhlUhChCUmr. Ue | | | 
Ford—Standard | | | | | 510| 595| 575| 655| | | | | 625] | 
Ford—De Luxe | 560] 560| 570] | 575| | 635| | | 550 580] | | | 
Graham 1 | | | | [595] | 635} | | | | 
Hudson—Six | 695] | | | | | | | | | | | 
LaFayette—Standard | 585] 700} | | 620] 650] 670| 700] —s‘ | | | | 
| | | | 


Oldsmobile—Six | 675] | | | | | 
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Plymouth—Standard [ses | | fou | | ff | | | | 
Plymouth—De Luxe | | 630! | | — | 650] 660] 685} | | | . | | 
Pontiac—Standard Six | 615} | | | 665] 695) | | | | | :. # | 
Pontiac—De Luxe Six | 675] | | | | | | | | | | | | | 
Studebaker—Dictator |eo} | | T- tT t FT tf | | oe | 
Terraplane—Standard | 585] 625] | | 595] 655] | | | | | | | | 
Terraplane—De Luxe | 635| 675] | | 645] | | | | | | | | | 

$701 to $1000 
Auburn—Six—Model 653 | 795] | | | 795] | 940] | | 945] | | 945] | | 895] l | | 
Auburn—Six—Model 851 ry.) ae ee ee ee ee ee ee ee ee ee ee ee es 
Buick—Series 40 | 795 | 855] | 865] | 895] | 925] l l | | | | Se oe 
Chrysler—Airstream Eight | | 935] | | | | 975| 995] | 960] | | | | | | 
Chrysler—Airstream Six | 745] 810] | | 830] 860} | 820] | | | | | | | | 
De Soto—Airstream Six 760] 745| 775| 795| 825] | | | | | | | | | | 
Dodge—Standard l 710) os | 715] 735] 760) l | ! | | | | | 
Graham—Special Six | 795| 845) | 915] | 845] | ] | | | | | | | 
Graham—Fight | 925] 975] | | |o7! || _ . . ff fe 
Hudson—Six || 740| | 790| 710| 770) | + +| | J 4 | {| | | | 
sight | 760| 810| | 860| 780| 840/111 +4 [| | | [| |[{ | 
Hudson—De Luxe Eight 845| 895, | 955| 875| 935, | | | ~'4| ri l | | | J|{ | 
Hupmobile—Series 517-W 695| | | | | | | | | | | | | 
Hupmobile—De Luxe | 745] | | | 795| | | | | | | | | | 
Lafayette—De Luxe | | | 720| 750] | | | [ || | | 
Nash—Advanced Six l l ] | | 945] | | | | 895] | | | | 
Oldsmobile—Six | 725| 725) 800 5| 790! 820) | | | [ | , 3 
Oldsmobile—Eight 860! 870! 895] 950! 900| 940] 970] | | | | | || | 
Pontiac—Standard Six | ia: | | | 715] | | | | | | | | 
Pontiac—De Luxe Six l 725) | 715| 745] 765] 795] | | | 775] | || 
Pontiac—Straight Eight 730) | 780 | 775| 805| 830| 860] | | | | | 840) | | | 
peo Tying Cloud Nl l | | 795| | | | | | | | | | | || | 
Reo! = | |oss} | | | | oss) | | 4 ro. £4 fF fhm 
udebaker—Dictator 695| 755, | ~~ | | 755| 725] 805| | | 755] 785] = ee ee ee 2 es ee 
Studebaker—Commander | 925] 980] | | | | | 970] | | 950! 980) | | | | | | 
Studebaker—Land Cruiser | | | | | | | 890] | | | Pe. ee | 
Terraplane—De Luxe Six | | | | 725 | | ee ee ee ee es | 


$1001 to $1200 


Auburn—Six 11045 | | 1045 
Buick—Series 50 |1110] |1145/1160| | 11190] | | 
De Soto—Airflow 11195/1195} | | 11195] | | 
Graham—Supercharged Eight }1095]1145| | | | | }1145] | | 
Graham—Eight | | 1104.5] | | | | | | 
Hudson—Custom Eight | | | | | | 1125/1195] 
| | 
| | 
| | 
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Hupmobile—Series 521-J | 11095] | | | 11095} | 
riupmobile—De Luxe | |1170| | | 11170] | ! |1170| 
ash—Advanced Eight | | | | | |1165| | |1115| 
Studebaker—Commander 1010 1010| | et ae Se Se Sal cen SN SS 


(Continued en Page 16) 





JANUARY 
28-Feb. 2—Chicago, Jil. Chicago Automobile 
Trade Assn., Automobile Show, Coll- 
seum. 
28-Feb. 2—Montreal, Can, 
Show of Eastern Canada. 
Bidg. 
28-Feb. 2—Springfield, Mass. Springfield Auto- 
motive Dealers’ Assn., Annual Automo- 
bile Show, Municipal Auditorium, 
28-Feb. 2—Eimira, N. Y. Annual Automobile 
Show. 
29—Chicago, Ill. Automotive Parts and 
Equipment Manufacturers, Inc., Annual 
Meeting. 
29—Chicago, Ill, Chicago Section SAE Din- 
ner. Hamilton Club, 
30-Feb. 2—Muskegon, Mich. 
mobile Show. 


FEBRUARY 
2-9—Altoona, Pa. Blair County Automotive 
Trade Assn., Juffa Mosque. 
—Youngstown, 0. Youngstown Auto Show. 
3-6—Birmingham, Ala. Birmingham Auto 
Show. 
3-6—Houston, Tex. Automobile Show. City 
Auditorium. 
6-10—Davenport, lowa. Automobile Show. 
7-10—Decatur, Ill. Automobile Show. 
9-12—Dalias, Tex. Southwestern Automobile 
Show. 
9-16—Binghamton, N. Y. Automobile Show 
State Armory, 
9-16—Kansas City, Mo, Kansas City Motor 
Car Dealers Assn., Annual Automobile 
Show, American Royal Bldg. 
10-23—Denver, Col. Denver Automobile Dealers 
Assn., Annual Automobile Show, Muni- 
cipal Auditorium, 
11-13—Charleston, S. C, Automobile and 
Fashion Show. 
11-16—Louisville, Ky. Louisville Trade Assn. 
Annual Motor Show. Armory. 
12-14—LaCrosse, Wis. Automobile Show. 
14-16—Roanoke, Va. Automobile Show. Roanoke 
Auditorium. 
14-17—Madison, Wis. Madison Automobile 
Show. Fuller & Johnson Bldg. 
16-23—Old Pointe Comfort, Va. Pennsylvania 
Automotive Trades Assn. Automobile 
Show. Chamberlain Hotel. 
17-20—Cedar Rapids, ta. Automobile Show. 
Pla-Mor Ballroom. 
18-23—Bethlehem, Pa, Bethlehem Auto Trades 
Assn., Automobile Show, Coliseum. 
23-27—Evaneville, Ind. Automobile Show. 
26-Mar. 2—Deadwood, 8. D. Black Hills Auto- 
mobile Show. Deadwood Auditorium. 


MARCH 


9-16—Bridgeport, Conn. Automobile Show. 

9-16—Minneapolis, Minn. Minneapolis adw 
Trade Assn., Northwest Automobile 
Show, Minneapolis Auditorium. 

15-24—Geneva, Switzerland. Twelfth Interna- 
tional Automobile Show, Palais des 
Expositions. 

16-23—Mankato, Minn. Mankato Auto Dealers 
Assn., Annual Automobile Show. Ar- 
mory. 

17-19—New Orleans, La. 
auspices Times - Picayune. 
Auditorium, 


National Motor 
Sun Life 


Muskegon Auto- 


Automobile Show, 
Municipal 


APRIL 
22—New York, N. Y. American Chemica}! 
Society, Semi-annual Meeting. 
MAY 
29—San Diego, Calif. California Pacific 
International Exposition, 





Ford Branch Busy 

Louisville, Ky., Jan. 28.—Reports 
from the local Ford assembly plant 
show a decided improvement in busi- 
ness conditions over last year. H. J. 
Burkett, manager of the plant, 
stated last week that 3,000 men are 
on the payroll and that 75 carloads 
of cars are being shipped from the 
plant each day. 





Diamond Dressers 

Detroit, Jan. 28—A new line of 
diamond dressers for practically 
every type of grinding operation, 
has been announced by Koebel Dia- 
mond Tool Co. The tools use whole, 
natural diamonds, and are claimed 
to give a smooth finish with greater 
speed. 


HEE WW SHEED: 


At the end of 1935 some 
factory executive will be 
richly rewarded. 

I am 35 years of age. 
Retail sales manager in 
metropolitan area for the 
past ten years. Trained 
hundreds of salesmen. 
Supervised and helped to 
close millions of dollars 
new and used cars. Write 
adv. copy. Thorough, yet 
thrifty, Used Car Condi- 
tioning experience. 
SALARY SECONDARY 
Intelligent worker; ag- 
gressive; resourceful; en- 
thusiastic. 

Employed at present. 
Available February 1st. 
Box 50, Automotive Daily 
News. 


XU 
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Road Men Adopt 
Stand Aaatnat 


Tax Diversion 





Madison, Wis., Jan. 28.—Harry 
B. Currym Washburn, was elected 
president of the Wisconsin County 
Highway Commissioners’ Assn. at 
the annual meeting held here in 
connection with the Wisconsin 
Road school, Jan. 22 to 24. E. R. 
Fischer, Racine, was named vice- 
president, and Jesse A. Clark, 
Wausau, secretary-treasurer. 

A. J. Hasbrouck, Wisconsin 
Rapids, was unanimously re- 
elected president of the Highway 
Committee Members’ Assn. R. 
G. White, Mineral Point, was 
elected vice-president, and A. J. 
Pusch, Highland, secretary-treas- 
urer. 

Both organizations adopted res- 
olutions in support of Gov. Philip 
F. LaFollette’s stand against di- 
version of gasoline tax and mo- 
tor vehicle revenues to other than 
highway purposes. 

The Wisconsin County Highway 
Commissioners’ Assn. also adopted 
resolutions advocating marking 
of concrete and black top high- 
ways with yellow center lines and 


installation of reflector type warn-, 


ing signals at all railroad grade 
crossings. 

Speakers at the school, in addi- 
tion to Gov. LaFollette, included 
S. L. Taylor, senior highway en- 
gineer of the U. S. Bureau of 
Public Lands; Thomas J. Patti- 
son, secretary of the state high- 
way commission; E. J. O’Meara, 
state highway commission traffic 
engineer; and M. W. Torkelson, 
director of regional planning of 
the state highway commission. 


Dealers Anxious 
For Delivery 


Of More Cars 


Chicago, Jan. 28.—H. J. Kling- 
ler, president and general man- 
ager, and A. W. L. Gilpin, vice- 
president and 
general sales 
manager, of 
Pontiac Motor 
Co., have just 
returned from a 
short trip prior 
to the Chicago 
automobile show 
during which 
dealer meetings 
were held in 
Des Moines and 
Omaha. 

“The principal 
topic of conversation from deal- 
ers was ‘How can we get more 
cars?’,” Gilpin said. “Small deal- 
ers, in a great many instances, 
have taken more orders for new 








H. J. Klingler 


cars than they did all of last 
year.” 
“Reports that are being re- 


ceived from the automobile shows 


that have been held around the} 


country all tell the same story, 


portant cities are enjoying large 


fleet orders from taxicab compa- | 


nies. 
“Starting with the New York 


metropolitan area during the 
week of that show, with 132 of 
them written at the show itself. 
This is a great increase over pre- 
vious years. 

“Dealers in St. Louis wrote re- 
tail orders for 77 Pontiacs during 
their show. Sales made by deal- 
ers in Cincinnati are 50 per cent 
ahead of the total deliveries for 
1934. Sales in metropolitan De- 
troit during the week of that au- 
tomobile show were five times 
greater than they were during the 
same week last year.” 


Adair Speaks 

New York, Jan. 28.—Neal Adair, 
managing director of Motor was 
the speaker at the regular monthly 
meeting and luncheon of the East- 
ern Automotive Credit Group, held 
at Hotel Astor, Jan. 22. Adair 
addressed the group on “Prospects 
of the Automotive Industry for 
1935.” 


| 
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Passenger Car Price Breakdown for 35 


Here is presented the first complete price breakdown, by makes, series, and 

models, of American passenger cars, each car appearing in the price classifica- 

tion under which it falls. 
(Continued from Page 15) 


$1201 to $1500 
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Aubura—Eight a 
Auburn—Supercharged | | | | | | | |1445 | | | | | | | | | | 
Buick—Series 50 | | |1230| | | | | | | | | | | | | | | 
Buick—Series 60 |1395/1375|1495) l |1425| 11465] | | | | | | | | 
Chrysler—Airflow Eight 1395/1395, | | fiso5} | | | gee SS 
Graham—Supercharged Eight | |1215] | | | | | | | | | | | | | | 
Hupmobile—Series 527-T | |1395| | | | 11395] | | | | | | | |1395| | | | | 
Hupmobile—De Luxe |1445| | | | |1445] | | | | | | | | | | | | 
Nash—Ambassador Eight | | | | | |1290 | | | | | | | |1240| | | | | 
Studebaker—President 1245]1295} | | l 11845 | | | 1295|1325| l | fl | | | | | 
Studebaker—Land Cruiser | | | | | 11430 | | | | fF ff gd eee 
Studebaker—Berline 11445 | | | | | | | | a 


Auburn—Supercharged Eight 
Buick—Series 90 
Buick—Series 60 
Chrysler—Airflow Imperial 
LaSalle—Series 50 
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Over $2000 








































































































Milwaukee Show Closes: 
Sets Attendance Record 


Milwaukee, Wis., Jan. 28.—Mil- 
waukee’s 27th annual automobile 
and truck show closed Jan. 19 


| with a new all-time attendance 
and Pontiac dealers in several im- | 


record of 128,646 for the eight- 
day event, 958 more than last 
year. Cold weather cut the early 


| attendance lead, but milder tem- 


auto show, 378 retail orders for | peratures toward the end of the 


new Pontiacs were taken in the) 


week helped establish a new rec- 
ord, 

Show officials reported sales 
the most encouraging in years. 
Many truck sales were made and 
the motor car dealers themselves 
showed interest in motorcycles 
for their own service. It was the 
first time that motorcycles were 
included in the show. 


A feature of the show was the 
largest equipment and accessory 
display in its history, which in- 
cluded one single display of 2,618 
square feet of the Andrae Auto 
Supply Co. with the following 
concerns included: Erie Meter 
System, Perfect Circle Piston 
Rings, Gilmer Fan Belt, Globe 
Machinery & Supply Co., Kelly- 
Springfield Tire Co., Westing- 
house Electric Co., P. & D. Man- 
ufacturing Co., Johns - Manville, 
General Electric Co, Walker 
Manufacturing Co., Blackhawk 
Mfg. Co., Albertson Co., and the 
Hall Mfg. Co. Other aisplays in 


the general accessory’ exhibit, 
staged in machinery hall, included 
the Globe-Union Mfg. Co., Hein- 
Werner Co., Milwaukee Tank 
Works, Wisconsin Magneto Co., 
Deep Rock Oil Co., and the Tex- 
aco Co. At least 50 representa- 
tives were in charge of the vari- 
ous exhibits, The accessory ex- 
hibit, believed to be one of the 
largest in the United States, was 
under the direction of Arthur H. 
Rumpf, Milwaukee. 


McQuaid to Speak 


Youngstown, O., Jan. 28.—Harry | 
W. McQuaid, of the metallurgical 
staff of Republic Steel Corp., will | 
address the Buffalo, N. Y., chapter 
of the American Society for Metals, 
at Buffalo, Thursday, Feb. 14, on 
the subject, “Grain Size.” McQuaid 
is one of the pioneers in grain size 
work, having co-developed the Mc- 
Quaid-Ehn Grain Size Test. 








Getting Better 
Butler, Pa., Jan. 28.—Butler divi- 





sion of the American Rolling Mill 
Co. of Middletown, O., has more 
than doubled its working force in 
a few weeks, because of large orders 
received from the automotive indus- 
try. The Armco product in the 
Butler mill is said to be especially 
well adapted for use in the all-steel 
tops which are being adopted by a 
number of manufacturers. 











38% Fuel Tax 
Levied in 1934 


Washington, Jan. 28.—Federal 
and state gasoline taxes in 1934 
represented an average retail 
sales tax of 38.12 per cent, ac- 
cording to a recent study of prices 
arfd taxes in 50 cities made by the 
American Petroleum Industries. 


Auburn—Supercharged Fight | | | | | | | | | | \2245| | | | | al | 
Buick—Series 90 l l . | l a l (2145) | | | r __|2175|2055 
Cadillac—V-8—Series 10 2345/2695 [2445] | (2445) l oe 2 | | j2ao5, =| S| 
Cadillac—V-8—Series 20 2545| | 2645] | |2ea5, | | | a= ‘{3045| | (2695, | —*(2798 
Cadillac—V-8—Series 30 [ | | | | [3295] | | | | | | | |3345| [3645/3645 
Cadillac—V-12—-Series 40 lr | | J | (sso | |. 'I | sf ; | | —_s*[4045] [4545/4145 
Cadillac—V-16—Series 60 ] l ] l | | | | |6800| |7100| 
Lincoln 14200! | |6950 | | | | {| | ff Jt Jt | (4700) 
Lincoln—Le Baron 14600 l l l l l l l l [4600] | _|soooi) [| | { J | 
L.incolh—Brunn | | | l 16700] l | |5500|6700| | | | 
Lincoln—Willoughby — | | | | |6800| | | || | | | | |5700| 
Lincoln—Judkins | a oe ee oe ee eo 
Lincoln—Berline | l | 15500] | | | | | | | | | | | 
Packard—Eight [2470/2560 l | |2385| 2580] l l 2670|3200|3100| | | | oe 
Packard—Super Eight 2880/3080 l a 13170) l [3190]  ‘|376o) | | | | 
Packard—Twelve |3820/3990 l 13960] 4060| | : |3990| |4790| | eo 
Pierce-Arrow—Fight | 2895) [2995] | |2896| [2995/2796] ry J J I {[ | __J[ _ [8350/8200 
Pierce-Arrow—T welve (3295 | (3395, |  ~‘(3295) 3395/3195 ~ | {| | | |__| __18750/8600 
Pierce-Arrow—Big Twelve | | | | ' ‘oe | | 14495|4295 





Gasoline prices throughout the 
year averaged 13.64 cents per 
gallon, while Federal and state 
taxes averaged 5.2 cents. The 
average cost of gasoline (price 


plus tax) was 18.84 cents per 
gallon. 
The highest average retail 


price reported during the year 
was 14.31 cents per gallon on 
June 1, while the lowest was 11.72 
cents per gallon on Nov. 1. 





Brotherly Love 


Among Rivals 





Automotive Daily News Pheto 


These competitors forget all about that sort of thing at the CATA 
pre-show banquet. (Left to right)—J. H. Winn, Chrysler-Illinois Co.; 
H. A. Wehmeier, Pontiac distributor, and Ben T. Wright, Ford dealer. 
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“It’s a Great Show” 


Public Back 15 Years 
In Car Buying Method 





Chicago, Jan. 28.—On the eve 
of the opening of the Chicago 
Automobile Show, E. H. McCarty, 
president of Nash Motors Co., said 
that the public has gone back 
15 years in its method of purchas- 
ing an automobile. 

“About 15 years ago,” McCarty 
explained, “when there were fewer 
motor cars and the ownership of 
one was restricted to a limited 
number of families, a man fre- 
quently rode in four or five dif- 
ferent makes before he decided 
to buy. Today the practice of 
making actual driving tests be- 
fore buying a’ car is again re- 
turning to public favor. 

“Reports from Nash-LaFayette 


dealers and distributors indicate | 


that an extraordinarily large 
number of those who have seen 
the new 1935 cars in salesrooms 
and at the shows have requested 
an opportunity to ride in them as 
soon as possible. In many in- 
stances this has necessitated plac- | 
ing additional automobiles in 
demonstration services to satisfy 
the demand. There could be no 
more encouraging sign from a 
sales standpoint than this desire 
to drive one of the new cars 
on the part of motorists. 

“In my opinion the engineering 
staffs of the industry have done 
a splendid job on the 1935 models. 
These well-publicized contribu- 
tions to motoring have stimulated 





the public’s desire to drive a 
modern automobile and they are 
satisfying that desire. 

“Behind the wheel 


of a 1935 


automobile, these people who have | 


never driven a modern car since 
their present 
automobile was 
new, will discov- 
er that a num- 
ber of revolu- 
tionary changes 
have been made 
in motoring. 
Faster starts, 
quicker stops, 





easier steering, 

a a more comfort- 

E. H. McCarty able ride, and 
smoother, 

quieter engine performance at 


higher speeds are but a few of 
the improvements that will make 
a definite satisfactory impression. 
With the buying public in a re- 
ceptive frame of mind, and with 
motor cars capable of demon- 
strating their value under actual 
driving conditions, there is no 
doubt in my mind that sales for 
the industry during 1935 will be 
greatly increased.” 
Birmingham Show 
Birmingham, Ala., Jan. 28 (UT 
PS).—The annual automobile show 
sponsored by the Birmingham News- 
Age Herald will be held in the 
municipal auditorium Feb. 3-6. 





Memphis Dealers Promise 


Fight Against 


Oo——-_—— 





Memphis, Tenn., Jan. 28.—W. H. | 
Claypool, president of the Mem-| 
phis Automobile Dealers Assn., | 
says that enactment of a state 
three per cent sales tax may force 
many automobile purchasers to 
buy in Arkansas or Mississippi 
instead of Memphis. 


mobiles in Tennessee would drive 
many purchasers out of the state 
in order to save $15 to $25 when 
they buy new cars. 

“Then, too,” he continued, “if 
the three per cent sales tax 
passes, dealers, no doubt, will 
open branches in other states, 
depriving Tennessee of taxes. We 
are for a sales tax if it is used 
to the right advantage, but we 
are not for a three per cent sales 
tax on automobiles. 

“Automobiles are already car- 
rying excessive taxes and any 
additional tax will be a burden 
and we intend to fight it to a 
finish,” Claypool declared. “The 
motoring public in Shelby County 
paid approximately $700,000 in 
taxes last year on 6,000 new cars. 
The three per cent general sales 
tax would increase taxes an addi- 
tional $180,000. 

“Present taxes on a car costing 
$800, and with it being driven 
12,000 miles, are about $100 a 
year. 
federal tax, highway, state and 
county, city, inspection, gas, tire, 
oil and accessory taxes now. An- 
other would be too much. 

“Dealers in Tennessee believe 
that the motoring public is being 
taxed enough already. It is felt 
that further tax on automobiles 
would be out of line and un- 
reasonable.” 


Lose Your Keys? 
Chicago, Jan. 28.—A ring with 
nine keys was turned in at the 
office of A. B. Coffman, manager 
of the Automotive Service Industries 


Show held in Cleveland the week 
of Nov. 19, 1934. 

Coffman will send them upon 
proper identification, if the owner 


will write him at his office in the 
Merchandise Mart, Chicago. 


F. A. Steel Leaves 

Gadsden, Ala., Jan. 28 (UTPS). 
Frank A. Steel, general superintend- 
ent of the Goodyear Tire & Rubber 
Co. plant here, is to be transferred 
to the plant at Wolverhampton, 
Eng., where he will also be general 
superintendent. He has been at the 
Gadsden plant since it was opene 
in 1929. 





We have the three per cent | 





Sales Tax 


Taxation Reductions 
Asked in W. Virginia 
Richmond, Va., Jan. 28 (UTPS). 


—Cuts in automobile license fees, 
equalization of rate-making, and 


| taxation valuation of utilities are 
“A three per cent tax on auto- | 


proposed in three bills prepared 
for introduction in the West Vir- 
ginia legislature, now in session. 

The utilities bill, unsuccessfully 


offered at several recent sessions, | 


would require the board of public 
works to fix utility tax valuations 
at not less than fixed by the pub- 
lic service commission for rate- 
making. 

License fees for passenger cars 
would be fixed at $8 for the first 
2,000 pounds of car weight and 
60 cents for each additional 100 
pounds, a reduction of about $50 
in the basic rate. 


| two cars were sold from the floor | 





| of 





Hupp Sees 1935 
As Best Sales 
Year Since ’29 


Chicago, Jan. 28.— Hupmobile 
dealers and salesmen of the Chi- 
cago area are awaiting the lunch- 
eon to be held in the Grand ball- 
room of the 
tomorrow. 

Reports from 





shows in other 


cities indicate that 1935 will be a| 


banner year for the Hupmobile 
organization, according to offi- 
cials of the company. Twenty- 


at the Brooklyn show, and, al- 
though final reports are not yet 
available from the Boston exhibit, 
sales there are certain to surpass 
any year since 1929, they state. 

At the Detroit show, 11 cars 
were sold from the floor, the larg- 
est number in history. Detroit 
dealers reported a number of 
sales to prospects whose first view 
of the new cars was had at the 
show. 


AMA Announces 
Detroit Meeting 
Of Traffic Men 


New York, Jan. 28.—A meeting 
for traffic managers of companies 
belonging to the Automobile 
M an u factur- 
ers Assn. will be 
held in Detroit 
Tuesday, Jan. 29, 
J. S. Marvin, 
manager of the 
ass o ciation’s 
traffic depart- 
ment, has an- 
nounced. 
Among items 

concern’ to 
the traffic man- 
agers just now 
is the question 
equipped with the special device 
for loading automobiles. The 
traffic group insisted that the 
railroads should equip themselves 
with not less than 25,000 such 
cars but this program the rail- 
roads have not entirely carried 
out. They now have approxi- 
mately 18,000 in service. 

The railroads have been noti- 
fied that heavy movement of 
automobiles may be expected and 
have again been urged to bring 
their equipment up to a minimum 
of 25,000 device cars. 








J. S. Marvin 


Tax Fees Gain 
Frankfort, Ky., Jan. 28.-—Ken- 
tucky Tax Commission reports that 
gasoline tax collections for Novem- 


>» aled $76 32 as ared | - 
ber totaled $798,263.24, as compared lat a recent meeting of dealers 


with $708,838.81 for the same month 
in 1933. 


Vets of the Trade Talk It Over 





Automotive Daily News Photo 


(Left to right)—Thomas J. Hay, Reo Chicago distributor, hobnobbing 


q| with J. J. Foley, Graham, just before the Chicago pre-show dinner 


started at the Stevens Hotel. 


Stevens Hotel here} 


of freight cars | 











| zation of a state dealers associa- 


| objectives: 
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Automotive Daily News Photo 


H. T. Ewald, president of Campbell-Ewald Advertising Agency, and 


four of his staff hear all about (€ 


‘hicago’s 35th Annual Automobile 


Show from Walter Bermingham (standing), veteran publicist, at the 


CATA pre-show banquet. 





Left to 
Norman Sharrock, Ewald, Joseph Hartigan and Bill Moffett. 


right (seated) — Pree Agnew, 


Sinsabaugh 





(Continued from Page 1) 


the Speedway Party at the Con-|} 
gress, a_ get-together of Eddie | 
Rickenbacker and Pop Myers with 
the newspaper men. As _ usual, 
this party brought out a full at- 
tendance. Roy Faulkner, presi- | 
dent of Auburn, was one of the) 
guests and one of the few per- 
mitted to address the press on} 
this occasion. 

* 


* . | 


TALK ABOUT the famous beef- 
steak parties held in previous 
years at the Saddle and Sirloin | 
club at the stockyards and at- 
tended by brass hats from the 
industry, brought out the inter- 
esting fact that it was at the 
stockyards where Henry Ford got 
his big idea about the assembly 
line. It seems that in the days 
when Tom Hay was running the 
Chicago Ford branch, and Doc, 
Gilpin, now General sales man- 
ager of Pontiac, was his assistant, | 
the two of them took Ford to the 
stockyards on a sightseeing trip. | 
There the sage of Dearborn saw | 


'of the 


| shows 


Colorado Car Dealers 


the pig-sticking operations and 
the assembly line that went with 
it all. So following his return to 
Detroit, one of his experts was 
sent to Chicago to make a thor- 
ough investigation at the meat 
packing plants. Out of this, Doc 
Gilpin tells me, came the assem- 
bly line which has so speeded up 
automobile production. 


* * + 


BRASS HAT contingent 
industry is gathering in 
Chicago today, some of them com- 
ing from other cities in which 
have been held. They 
bring with them tidings of bet- 


THE 


| ter business and sharp buying at 


these exhibitions. Harry Klingler, 


| president of Pontiac, was one of 


those to check in, reporting that 
he had been swinging around in 
the hinterland. He says the deal- 
ers in the small towns are plac- 
ing orders for more cars so far 
in '35 than they sold altogether 
in 1934. 


For State Wide Group 


Denver, Col., Jan. 28.—Organi- 
tion for Colorado was completed 


representing all sections of the 
state. Organized under the name 
of the Colorado Motor Car Deal- 
ers Assn. it has as its principal 


1. Creation and maintenance 
of a powerful, all-embracing state 
organization as the connecting 
link between the local association 
and the NADA. 

2. Active support of the NADA 
in improving factory-dealer rela- 
tions, enacting beneficial national 
legislation, etc. 

3. State laws guaranteeing and 
perpetuating the benefits of the 
NRA code. 

4. Protection of motoring pub- 
lic and trade from oppressive 
state legislation. 

5. Promotion of constructive | 
state legislation involving taxa- 
tion and regulation of motoring 
public and trade. 

6. Organization of local asso- 
ciations in every community in 
the state in the interests of better | 
dealer understanding, better code 
compliance and co-operative solu- 
tion of local problems. 

7. Maintenance of state head- 
quarters for the gathering and | 
dissemination of information in 
promotion of dealer welfare. 

8. Enlistment of all dealers as} 
members of NADA, in recognition 
of the fact that dealer security | 
depends upon a powerful national | 
organization. 

9. Promotion of better public 
appreciation of the importance of 
the industry and the relationship 
of dealer prosperity to employ- 





ment, increased buying power and 
general community welfare. 

10. Promotion of equitable 
mark-up on freight charges. 

Officers of the association are: 
M. B. Mahoney, WVenver, presi- 
dent; W. K. Hurd, Pueblo, vice- 
president, and Tom Braden, 
Denver, executive secretary. Di- 
rectors include: George Irwin, 
Denver; Tom Botterill, Denver; 
Tom S. Young, Greeley; H. W. 
Dixon, Ft. Morgan; Charles 
Greenhalgh, Craig; Richard War- 
ren, Grand Junction; L. G. Wein- 
land, Durango; E. L. Stotler, 
Salida; H. W. Chapman, Monte 
Vista; H. D. MacDonald, Colorado 
Springs; W. K. Hurd, Pueblo; 
Otto Klein, Walsenburg; Bert 
Oldham, La Junta; W. J. Marks, 
Denver, and the officers. 


| Dallas ins Pneianiii 


Cuts Space Allotment 

Dallas, Tex., Jan. 28. — J. H. 
Connell, who is in charge of 
arrangements for the automobile 
show to be held here Feb. 9 to 12, 
has been instructed by the show 
committee of the Dallas Automo- 
tive Trades Assn. to cut down 
allotments originally made for 
space, in order that the greatest 
number of automobile dealers and 
makes be represented. The re- 


| sponse to the solicitation of ap- 
| plications for space has exceeded 


the expectations of the show 
management, it is said. 
Indications are that more than 
200 units, passenger and commer- 
cial cars, will be on display when 
the show gets under way Feb. 9. 
It will be held at the Automobile 
and Manufacturers Bldg. at Fair 


Park. 


Xl 
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Commercial Car Registrations for Dec., 38 States, 1934-33 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and Sherlock & Arnold. States shown for the first time this month include Indiana, 
Massachusetts, New Jersey, New Mexico, Pennsylvania and Texas, 
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White 


3710 
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1367 





Willys 


24 
221 

25 
233 


Miscel- 
laneous 


2476 
8336 
2649 
8482 








TOTAL 


379816 
230289 
399030 
243521 
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NADA Visitors Inspect Willys Panel Delivery for 1935 
Feeder Type Stations 





Detroit, Jan. 28.—Neighborhood 
sales and service stations in De- 
troit were given careful inspection 
and study last week during the 
NADA convention by many of 
the visiting dealers. They took 
time to get facts and details from 
the Detroit dealers who are 
equipped to offer convenient serv- 
ice to car owners. If the interest 
displayed by the visitors result 


in the adoption of the new sales | 


and service program, 
certain that 1935 will see a big 


it is held} 


trend toward the feeder-type sta- | 


tions. 

One dealer operating one of the 
new neighborhood plants was 
host to several out-of-town deal- 
ers. 
the shop, calling attention to the 
increased number of prospects he 
was able to contact at the gaso- 
line pumps. He pointed out the 
layout that permitted the car 
owner, upon driving into the sta- 
tion, to see the new car display, 
as well as the accessory depart- 
ment. This feature, he said, was 
responsible for a big increase in 
accessory sales. 

On several occasions, the visi- 
tors had occasion to see a 
customer going from the pumps 
to the salesroom, later to be listed 
as a prospect. They saw one case 
of an actual sale being made. 

To many of the visitors the 
operations were doubly interest- 
ing, as the icy driving conditions 
during the week created consid- 
erable business for the ations. 


He escorted them through | 


| event the dealer proposes to get 





Frame straightening and wheel 
and brake jobs were being carried 
on at the time the visitors were 
being shown around. 

Among questions asked by the 
visiting dealers were the cost of 
the new type of buildings, and | 
the necessity of putting up a new | 
building to get into the new mer- 
chandising field. They were told | 
that it was a question of the lo- 
cation of the building more than 
anything else. 

A complete new building is 
justifiable, they learned, in the 


away from Automobile Row. On 
the other hand, they were told, 
if the plant is to be located in a 
section where a check-up of car 
owners reveals a service business 
potential, a feeder station, or the 
more complete dealership lay-out, 
can be built around the gasoline 
station. 

The question of the returns to 
be realized through offering 24 
hour service were answered by 
the amount of business done after 
nightfall. In practically every 
case the volume was equal to, and 
in some cases more than, the 
volume done during the day. 

An interesting sidelight of the 
week was that a good number of 
the dealers were urged by the 
manufacturers to check up on the 
neighborhood station idea. In 
several cases the manufacturers 
prepared a list of stations to 
which the visiting dealers were 
directed. 





Safety Glass Equipment 
On 50% of School Buses 


Toledo, O., Jan. 


28.—With na-| 


one of the three largest operators 





Se nee 


Willys has added this smart looking panel commercial job to its new line. Low initial cost and reduced 


upkeep are features of the line. 





Ga. House Passes Truck 
Tax of $15 to $562.50 





Atlanta, Ga., Jan. 28 (UTPS).— 


Porces of Governor Talmadge re- 
ceived their first political set- 
back of the year when an amend- 
ment to the Governor’s $3 license 


tag measure was passed which} 


would place a graduated tax on 
busses and trucks ranging from 
$15 to $562.50. The amendment 
was passed in the house by a 
vote of 93 to 89. The $3 license 
tag charge for automobiles was 
continued for another two years. 


Both the state senate and house 





Public Service Commission, 


vote of 189 to 0. 

One measure introduced would 
tax chain stores, including gaso- 
line filling stations, from $1.00 to 


|number of units in the chain, 
with a license tax of $1.00 for one 





: Ure easy. 
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of representatives had previously | 
sustained Governor Talmadge in| 
his ouster of the former Georgia | 
the | 
former by the vote of 41 to 3,| 
and the latter by a unanimous | 


$145 a store, depending upon the} 


store, $5.00 for the second, $10.00 | 





This model lists at $395. 


| for the third, and so on, until 
$145 is charged on the 30th store 
and all stores above, in a chain. 
Another measure introduced 
way provide for a state high- 


way patrol to be maintained by 
a license tax of $1.00 on all driv- 
ers of motor vehicles. 
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tional and community safety lead- | of school vehicles, safety glass is 2 nik, a . ~e 
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buses operating in the United 
States are now equipped with 
safety glass, required either by 
state law or by official recom- 
mendation. 

A survey by the National Auto- 
mobile Chamber of Commerce 
shows that 66,320 buses transport 
school children daily in 48 states 
and the District of Columbia. 
Fourteen of those states now re- 
quire safety glass in school buses 
by law and an additional eight re- 
commend its use for greater pro- 
tection against flying glass. 

This means that 22,029 buses in 
all parts of the United States are 
safety glass equipped by law, with 
another 8,050 buses operating in 
states where officials recommend 
safety glass. In two other states 
safety glass specifications are 
being rewritten to promote 
greater protection. 

In Rhode Island, with the 
smallest number of school buses 
in operation, and in New York, 





tics released at automobile shows 
in various states this month dis- 
closing that more than 70 per 
cent of all new automobiles sold 
in 1935 will have safety glass all- 
around. 

These figures, it is explained, 
are based on car manufacturers’ 
1935 specifications, on the per- 
centage of optional safety glass 
sales last year, and on legislative 
requirements in Michigan, Penn- 
sylvania, New York and Ne- 
braska. Each of these states has 
laws requiring use of safety glass 
all-around for cars manufactured | 
after Jan. 1, 1935, and registered | 
in those states. 


Northwest SAE Meets 


Seattle, Wash., Jan. 28.—A paper 
on “Automotive Oil” by Sherman 
W. Bushnell, chief engineer of the 
Automotive Engineering Co., fea- 
tured the first meeting of the year 
of the Northwest Section, Society of 
Automotive Engineers, held Jan. 11. 
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BA?BARA BLANE 
ALICE DAWN 
MARIO & FLORIA 
8—MAYFAIR GIRLS—S8 
and Many Others 
DINNER SERVED NIGHTLY 
No Cover Charge at Any Timo 
16 Chez Paree Adorables 


2 SPLENDID ORCHESTRAS 
NINO RINALDO 
And His Band 
Continuous Dancing From 


ee eee Ug Ae ae ida ra 


at ee aS 


dl FAIRBANKS CT. DELAWARE 1655 


Dusk to Dawn 
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PALMER HOUSE 


CHICAGO'S FINEST. .DINNER- SUPPER CLUB 








TED WEEMS’ 


Celebrat 


Dinner $2.50. No cover charge. Mini- 
mum charges. 
‘ $2.00. (Sat.,Sun. & Hol.— 


Dinner $2.50. Supper 
Supper $2.50) 


ed Music 
Every 


Luncheon Dancing §.:.:0:,” 


1 to 4. Luncheon — $1.35, plus tax. 
















BREAKFAST SHOW: 5 AM- 


ROYALE: FROLICS 


426 S. WABASH -WEBSTER 1766 
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Nover a cover or 
Minimum charge 


FOOD for KINGS! 


Luncheon 50c 
Epicurean Dinners $1 


400 N. Wabash Ave. 
“The Town's 


As 
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OC. H. Bliss (left), vice-president of Nash Motors Co., and E. H. 
McCarty, president, agree with Harry Hollingshead (center) at the 
CATA banquet that prospects look fine for their business and the 
success of the Chicago Automobile Show. Hollingshead, the Chicago 
Nash distributor, is chairman of the committee handling the 
big Chicago show. 


















“I'm handling 


STUDEBARERS 


because they've got America’s 






most progressive engineering 
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and finest workmanship! 





” HY do you suppose Studebaker is Studebaker fighting for you instead of against 
the big competition that every car in you. Get the cream of the profits instead of 


America has to meet this year? the leavings. Talk to Studebaker now!” 


, ; ; F With a Dictator at $695 and up, a Com- 

baker’s advanced engineering and exacting 
. mander at $925 and up, a President at $1245 
| workmanship. 


“T’ll tell ve why. It’s because of Stude- 


and up, the new miracle-ride Studebaker 


ee . 
Do you realize that Studebaker has the Champions give you almost 100% coverage 


greatest group of individually famed, individ- 


of the real profit-making automobile market 












ually talented engineers you'll find in any one of today. Choice territories are open. And 


automobile factory? Well, that’s the fact—and there’s no multiple dealership menace. 


you don’t have to do much checking up to Write or wire Paul G. Hoffman (him- 


prove it. self a successful Studebaker dealer), 


“Do you know also that Studebaker work- President, The Studebaker Sales 
men, on the average, have been with Stude- Corporation of America, South 
baker 10 years and more—that many of them _ Bend, Indiana. 
are descendants of men who started in busi- 


ness with the Studebaker brothers 83 years ago? 


“Those men are craftsmen and as proud of 
it as the guild workers of the long ago ever 
were. 

“And those are the things that explain the 


Studebaker miracle ride and the success of the 

For 4 years they’ve tested Independent 

Planar Wheel Suspension on Stuaebaker’s 
proving grounds 


merciless Studebaker ‘third degree’ tests which 


prove that ride. 


““Studebaker’s new Independent Planar 
Wheel Suspension and Compound Hydraulic 


Brakes are big advancements. But they’re 






nowhere near as big as the thinking and the 






care that make them possible. 





They toss Studebakers over rocky cliffs to prove their 
*Get on a real winner this year. Have steel bodies 





